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PROBLEM SOLVED AT LAST 


AGREEMENT FOR WASHINGTON. 


Union, Non-Union and Local Com- 
panies Fix Upon Plan for Govern- 
ing District of Columbia. 

At last matters in Washington, D. 
C., that have been in a more or less 
disturbed state for vears, seem in 2 
fair way of satisfactory settlement 
for which managing underwriters 
and local agents alike are truix 
thankful. Solution of the problem 
was arrived at during the conference 
ef company officials held in the Capi- 
tol City some days ago. The gather- 
ing was attended bv _ specially ap- 
pointed committees of the Union, the 
non-Union and the Washington com 

panies. 

Uberto ©. Cresby, United States 
manager of the Roval Exchange, was 
chairman of the Union committee, his 
associates being Messrs. Wrav, of 
the Commercial Union: Galacar. 
Sorinefield Fire and Marine: Coffin. 
yermon American, and Williams of 
the Aetna. 

J. R. Branch, cf the 
Washington, headed the non-Union 
delegation, and had as his fellow 
members, Messrs. Kelsey, of the 
Aachen and Munich: Stevens, Agri- 
cultural; Douglas, Williamsburz Cift 
and Porter, of the Svrine Garden 

Eight of the nine Washington com 
panies were represented by their re 
spective secretaries. 

The meeting was a most interest- 
ing cne at all times, ,every subject 
taken up being discussed in a spirit 
of candor, and a willingness to give 
as well as to take. This being so, no 
difficulty was experienced in reach- 
ing an agreement, and one 
that if lived up to faithfully should 


Providence- 


take the District of Columbia out of | 
the “sterm center” class once and for | 
the cities | 
where to do business affords perpetu- | 


all, and place in among 
al joy, as well as profit. 
The agreement from which so 
much is expected is a compromise be- 
tween that of the Philadelphia Fire 
Underwriters’ Association and 


Newark Fire Insurance 


earefully culled and with such modi- 


fications or amplifications as changed 


conditions demanded, welded into a 
composite and well balanced whole. 
A Company Association. 
Under the terms of the new agree- 
ment membership in the Washington 
local board—which organization 
have the handling of its own affairs— 
is to be restricted to sole agencies. 
As at 
ers will be privileged to attend the 
gathering at any time. Each agent 
shall have but one vote regardless 
“f the number of companies he may 

represent. 

A compromise in the matter of 
rates was reached with representa- 
tives of the Washington companies, 
which latter in turn gave way on the 
matter of commissions and solicitors. 
The local companies wanted a forty 
cent rate on dwellings; the outside 
organizations suggested twenty and 
both interests finally fixed upon thir- 
ty cents. The solicitors in future will 
be considered as brokers merely and 
will be paid a commission of twenty 


(Continued on page eleven) 


the | 
Exchange, | 
the best portions of each having been | 


will | 


Philadelphia company manag- | 


| 
| 
| 
| 
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A REMARKABLE GATHERING 


LIFE PRESIDENTS MEET. 
General Interest Unprecedented—Pa- 
pers Read—Topics Discussed and 
Secretary’s Report. 
Probably no gathering of life 

officials for many year 
followed with deeper interest or is 
likely to produce important re- 
sults than that of the Life Presidents’ 
Association held in this city last Fri 
day. The membership of the Asso 
ciation proper includes fifteen com 
panies, but, wisely, it was decided 
that the present was an opportune 
time for getting together without spe- 
cial reference to ties other than those 
of a common business 

With this end in view, a 
letter of invitation was 
the presidents of 
insurance companies 
country, by Hon, Grover 
chairman of the 
only living ex-President of 
ed States. Men may differ with Mr 
Cleveland on political questions but 
his National popularity is such that 
he was twice honored by election to 
the Presidency of the United States 
Whether it was because of this per 
sonal invitation or not, the fact re- 
mains that the attendance on the 6th 
inst., was larger, and the interest 
manifested greater, than even the 
most sanguine minded had hoped 
for. 

When Chairman Clev 
open the meeting at the stated hour, 
amid applause, was noticed that 
he had aged considerably and that 
his recent illness had made inroads 
on his splendid physique; but he 
took hold of the situation with all 
the vim and energy characteristic of 
his public life. He not only remain- 
ed during the entire proceedings, buf 
realizing the vast importance of the 
gathering, surprised many present by 
offering to extend what had been an 
already protracted for the 
purpose of affording an opportunity 
for general discussion 

Those in Attendance. 

As indicating the wide interest 
shown the attendance included: 

Aetna Life, Morgan G. Bulkeley. 
President, J. L. English, Vice-Presi 
dent: American Central Life, M. A 
Woollen, President, Charles E, Dark 
Vice-President; Capitol Life, Denver 
Thomas F. Daly, President, F. W 
Bailey, Secretary: Colonial Life, ° 
City, E. J. Heppenheimer, Pres- 
ident; Columbian National, Arthur E 
Childs, President: Connecticut Gen- 
eral, R. W. Huntington, Jr., Presi- 
dent; Connecticut Mutual, John. M 
Taylor, President; Des Moines Life, 
C. E. Rawson, President, Mrs. Raw 
son, Vice-President: Equitable Life 
New York, Paul Morton, President, 
George T Wilson, Vice-President 
W. A. Day, Vice-President, William 
Alexander, Secretary, J, C. Van Cise 
Actuary; Federal Life, Chicago, I 
M. Hamilton, President: Fidelity Mut 
ual, L. G. Fouse, President: Home 
Life, New York, George BE. Ide, Pres 
ident; W. A. Marshall, Vice-President 
and Actuary: F. W. Gladwin. Vice- 
President and Secretary; Life Insur- 
ance Company of Virginia, J. G. Wal 
ker, President; Manhattan Life, H. RB 
Stokes, President; Maryland Life, W 
H. Blackford, President; Metropoll- 
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tan Life, Haley Fiske, Vice-Presi- 
dent; James M. Craig, Actuary; Mut- 
ual Benefit, E. E, Rhodes, Mathema- 
tician; A. A. Drew, Superintendent of 
Agents; Mutual Life, of Baltimore, 
M. S. Brenan, President; Mutual Life 
of New York, Charles A. Peabody, 
President; George T. Dexter, Second 
Vice-president; New York Life, Dar- 
win P. Kingsley, President; Thomas 
A. Buckner, Vice-President; John C 
McCall, Secretary; James H, MclIn- 
tosh, Counsel; R. W. Weeks, Act- 
uary;' North American Life, of New- 
ark, Lee B. Durstine, President; 
Northwestern Mutual Life of Milwau- 
kee, H, F. Norris, Superintendent of 
Agencies; George H. Noyes, Counsel; 
Northwestern National Life, of Min- 
neapolis, L. K. Thompson, President; 
Penn Mutual, George K. Johnson, 
President; L. K. Passmore, Vice-Pres- 
ident; Henry C. Lippincott, Manager 
of Agencies; Phoenix Mutual, J. M. 
Holeombe, President; A. A. Welch. 
Second Vice-president; Pittsburgh 
Life & Trust, W. C. Baldwin, Presi 
dent: Prudential, Leslie D. Ward, 
Vice-President; John K. Gore, Actu- 
ary; Security Mutual Life, of Bing- 
hamton, F. W. Jenkins, Third Vice- 
President; Southern States Life, of 
Atlanta; W. L. Moore, President; 
State Life, Charles F. Coffin, Second 
Vice-president and Agency Manager; 
Travelers, S. C. Dunham, President; 
J. B. Lunger, Vice-President: Will- 
iam Bro,’Smith, Counsel; Union Cen- 
tral, P. E. Williams, Second Vice- 
President; United States Life, J. P. 
Munn, President; Washington Life. 
John Tatlock, President: United 
States Annuity & Life, of Chicago, 
William T. Smith, Secretary; Inter- 
State Life, F. B. Davenport, Pres 
ident: Midland Mutual Life, Co- 
lumbus: W. O. Thompson; Presi- 
dent; Philadelphia Life, A. J. Ma- 
loney, President: Baltimore Life, R. 
E. Bromwell, Vice-President: New 
England Mutual, Alfred D. Foster, 
Vice-president: Economic Life, Phil 
adelphia, William W. Ruley, Presi- 
dent: Germania Life, New York, Cor 
nelius Doremus, President. 

Insurance Departments: Colorado 
E. E. Rittenhouse: Connecticut, Act- 
nary Woodward: Delaware, Commis- 
sioner- Marshall; District of Colum- 
bia. Superintendent Drake; - Mary- 
land, Commissioner Crouse: Massa- 
chussetts, Commissioner Hardison; 
Minnesota, Commissioner Hartigan: 


New York, Superintendent Kelsey; 
Deputy Commissioner Appleton: Ex 
aminer Hadley: Pennsylvania, Exam 
iner Romey; Rhode Island, Commis 
sioner Grav: Tennessee, Commission 
er Folk: Virginia, Commissioner But 
ton: Wisconsin, Commissioner Bee 
dle, Actuary Anderson. 

Others in Attendance—Senator W 


W. Armstrong, Senator W. J. Tully. 
S. Herbert Wolfe, Consulting Actu- 
ary; Miles M. Dawson, Consulting 
Actuary; F. H. Bond, United States 
Treasury Department; Charles A. 
Sudlow, Indianapolis: J. W. Glover, 
University of Michigan: H. l.. Ekern, 
Speaker_of Assembly Wisconsin; M 
T. Bullitt, Attorney, Louisville, Ky.. 
and about twenty newspaper men and 
journalists. 

State insurance departments wer? 
out in full force.. Wisconsin had a 
delegation hard to beat. They were 
Commissioner Beedle, Actuary Ander- 
son, Speaker Ekern of the Legisla- 


ture, and Prof. Glover, who was ad- 


viser to the Legislative Committee 
of that State. In addition there were 
present: Commissioners Button of 


Virginia, Hartigan of Minnesota, Folk 
of Tennessee, Crouse of Maryland. 
Drake of D. C., Gray of Rhode Island, 
Hardison of Massachusetts, Kelsey of 
New York, Marshall of Delaware, and 
Love of Texas. 


The Speakers. 


Of the speakers, Darwin P. Kings- 
ley, president of the New York Life 
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was entitled to the blue ribbon. A 
scholar and an orator, he entered in- 
to his discussion with a seriousness 
and power which riveted the atten- 
tion of the assemblage throughout the 
entire address. President Ide of the 
Home Life, and President Tatlock of 
the Washington Life, also showed 


themselves to be “at home” when 
addressing an _ audience. Messrs. 
Rhodes of the Mutual Benefit, Mor- 


ton of the Equitable, and Bro. Smith 
of the Travelers, read papers which 
spoke conviction in every line. Chas. 
Jerome Edwards waxed eloquent -in 
his eulogy of the field man. 

After the conclusion of a lengthy 
program it was thought that much 
would be lost if an opportunity were 
not given for a general discussion. 
Haley Fiske, vice-president of the 
Metropolitan Life, who was an en- 
thusiastic participant in the affairs 
of the meeting, stated that if the 
Wisconsin people cared to discuss 
legislative affairs, he would be in 
favor of either an evening session or 
an adjournment until Saturday morn- 
ing at 10 o’clock. A resolution was 
made to adjourn until the latter time, 
which carried unanimously. 


Discuss Wisconsin Laws. 

At the stated hour Parlor K of the 
hotel was crowded, as was a smali 
adjoining room, Principal interest 
centered in Wisconsin matters. An 
opinion of the Attorney-General, is- 
sued December 4th in answer to an 
inquiry by the New York Life was 
read as indicative of how the laws on 
questions raised would be interpreted 
by the Insurance Department of the 
Badger State. 

Speaker Ekern defended the action 
of the Legislative Committee of 
which he was chairman and which 
was largely responsible for the laws 
enacted, As regards the dua] mean- 
ing some paragraphs possessed, he 
gave assurance that leniency might 
be expected in their enforcement. It 
was not the intention, he said, to 
treat honestly managed companies as 
criminals or culprits. 

He was followed by Professor 
Glover, who laid great stress on the 
motives which prompted the Com- 
mittee in its work. He spoke of manv 
features which had been omitted from 
the original draft, the Committee pre- 
ferring to impose maxi:num publicity 
and then allow freedom of action. It 
Was not our purpose, he said, to set 
out a narrow lane, walled on each 
side, through which life insurance 
management was supposed to walk 
without meeting obstacles on either 
side, and when President Kingsley 
said “obstacles in front” there was 
considerable laughter, in which Prof 
Glover joined. 


Commissioner Beedle merely stat- 
ed that the Wisconsin laws were 
not difficult of interpretation. 

At this point Secretary Cox, who 


was acting chairman of the Saturday 
meeting in the absence of Mr. Cleve- 
land, said that the assemblage was 
not so much concerned with what 
motives governed the Wisconsin Com- 
mittee in its work, as what the laws 
really were; whether it was possible 
for companies to continue to do busi- 
ness under them. 

Judge Day, vice-president of the 
Equitable Life, called attention to the 
effort made by his Society to secure 
an interpretation of the laws. With- 
out co-operating with any other com- 
pany, they were submitted to counsel 
of the Society and the construction 
Was somewhat similar to that men- 
tioned in the address of Mr. Freling- 
huysen and Mr. Rro Smith of the day 
previous. Unfortunately for the com 
panies the gentlemen from Wiscon- 
sin, who had shown such great con- 
sideration in their interpretation of 
the laws are not privileged to either 
construe or enforce them once enact- 
ed. It is then a matter for the courts, 


and he reminded them that in neigh- 
boring States the courts had held 
that no matter what the intent may 
be, a violation of law was punishable 
with heavy penalties. 

Actuary Gore, of the Prudential, 
stated that his company was in a 
serious predicament owing to its in- 
dustrial policyholders. Annual premi- 
um paying policyholders could remit 
direct to the home office or else- 
where and no serious damage would 
result to them; but once an indus- 
trial company withdrew from a State 
its business could not be maintained. 
He also spoke of a feature which 
would apparently prevent a company 
from complying with the law in the 
notification of dividend distributions 
Commissioner Beedle was asked for 
an interpretation of the law in this 
regard and refused to comply unless 
the inquiry were made through proper 
channels. 

Speaker Ekern thereupon stated 
that the law had purposely provided 
for the dividend year to commence 
on March ist instead of January 1st 
for this specific purpose. 

President Holcombe of the Phoenix 
Mutual Life said that companies 
could not afford to take the opinion 
of any individual upon questions 
which must naturally be decided by 
the fact that the Wisconsin men pres- 
ent had no certainty as to their ten- 
ure of office, and that as a conse- 
quence there was no guarantee that 
their successurs in office would be as 
lenient as they appeared to be. Offi- 
cials may not prosecute, but there 
was nothing in the law to prevent 
others from doing so. After listening 
calmly to all the discussion, Mr. Ho.- 
combe said nothing had occurred 
which prompted shim to fear that his 
company had made a mistake in with: 
drawing from Wisconsin, 

Mr. Rhodes of the Mutual Benefit 
reviewed the correspondence with the 
Wisconsin Department relative to a 
construction of the Wisconsin laws 
which has appeared in The Eastern 
Underwriter from time to time. He 
also called attention to the fact that 
while no official response could be 
secured, and would not be given un- 
til after the laws became operative 
on January ist, the Department, in 
answer to an inquiry from another 
company had in reality given an offi 
cial interpretation under date of De- 
cember 4th, 

Opportunities of the Association. 

Recognizing that the Association of 
Life Insurance Presidents had confer- 
red an honor upon the officials of 
other companies in asking them to be 
present and participate in the meet- 
ing, Charles F. Coffin, vice-president 
and agency manager of the State 
Life, was called upon to express ap- 
preciation of the association’s guests 
He saw in the meeting an elimination 
of territorial and company lines, 
which he referred eloquently to as 
follows: 

“Not being a member of the Asso- 
ciation, I did not come here with the 
view of taking any part in these de- 
liberations, but I feel that before this 
meeting shall adjourn, a few words 
should be spoken on behalf of the in- 
vited guests. Speaking for myself, I 
share with Mr. Holcombe the deep 
sense of appreciation of the action of 
the Association in opening wide its 
doors, thus affording me the rare 
privilege of attending one of the most 
important life insurance meetings ey- 
er held in America. And I trust I 
shall not be assuming too much when 
I formally express to the members of 
the Association, on behalf of all the 
invited ‘guests, as I now do, our sin- 
cere thanks for this courtesy. This 
meeting has been a remarkable one 
if considered from the single stand- 
point of the broadened outlook and 
the inspiration resulting from the able 
and genuinely eloquent addresses to 
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which we have listened; it has been 
remarkable in that it has been a 
large and enthusiastic gathering of 
representative men from the East and 
the West, from the North and the 
South, all engaged in a common busi- 
ness involving in its range what has 
well been styled—the most colossal 
beneficence known in human affairs. 

“But to my mind, the most far 
reaching and practical significance of 
this meeting, lies in the fact that by 
the generous and broad-minuded ac- 
tion of the management of fhe Asso- 
ciation in inviting to its sessions in- 
surance officers who are not mem- 
bers, a distinct step has been taken 
in bringing about a better under- 
standing between the companies in 
the East and the companies in the 
West and South. 

“That such a result is desirable, 
none who Know present conditions, 
will for a moment dispute. That the 
present time is most opportune for 
the beginning of the cultivation of 
closer and more cordial relations, all 
will agree. 

Passing of Sectionalism. 

“I do not overstate the unpleasant 
truth when I say that the past few 
years have witnessed the develop- 
ment of not a little of the spirit of 
antagonism, tay, even of resentment, 
on the part cf the companies of the 
West and South against the compan- 
ies of the East. Right or wrong, 
justifiable or otherwise, there has 
grown up a feeling that the Eastern 
companies have not always manifest- 
ed toward the younger western and 
southern companies that spirit of fra- 
ternity which is conducive to har- 
mony and brotherly love; and now 
that these newer companies have ac- 
auired large local prestige in many 
Western and Southern States, there 
are unmistakable evidences that they 
are not entirely free from the spirit 
of retaliation. Men and Brethren, 
these things ought not to be. Falling 
in with the present example of this 
Association, from this moment “Let 
the dead past, bury its dead”: let 
sectional differences and inequalities 
of age and size be forgotten and let 
men everywhere, engaged in_ this 
great and honorable calling, co-oper- 
ate in the erection and maintenance 
of the highest standards of company 
managements and responsibility. As 
a definite step in this direction, this 
meeting will long be remembered as 
an occasion “from which to reason 
and to which to refer.” 

“The insurance agitation of the 
past few years, an agitation resulting 
from public investigations that dis- 
closed many irregularities in company 
management has led not only to the 
correction of these abuses and to the 
adoption of wiser and better corpora- 
tion methods, but it has also exposed 
the life insurance business. every- 
where to legislative perils from at 
least three sources; first from the 
honest and sincere legislator who 
feels that some new legislation is 
required, but whose knowledge of the 
subject is so limited, and whose time 
for personal investigation is so brief 
that he becomes an easy victim to 
less scrupulous and more designing 
advisers; second, from the legislator 
who on account of exposed shortcom- 
ings and delinquencies of corporation 
officers, is filled with rage and re- 
sentment and who is less interested 
in the proper supervision of a great 
quasi-public business, than in express- 
ing his blind feelings in laws at once 
radical] and drastic; and last but not 
least, from the political demagogue, 
who seeks to counterfeit reform by 
imitating its eccentricities. 


Legislation in Indiana. 
“Last winter in the Indiana Legis- 


lature a bill was introduced which 
was the composite product of all 
three of these perilous influences. 


But 


thanks to the sanity and- con- 
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Servative wisdom of the great body 
of Hoosier legislators, the adoption 
of this crude and ill-considered meas- 
ure was averted. 

“Indiana, in consequence, stands 
unique among the States in refusing 
to place on her statute books insur- 
ance legislation of a radical character 
without taking adequate time for 
wise investigation of her legislative 
needs, 

“It has not been necessary there- 
fore to bring before this meeting any 
such condemnation of Indiana Legis- 
tion as that contained in President 
Kingsley’s incisive, logical and elo- 
quent arraignment of the Armstrong 
Law; it has not been necessary for 
the Insurance Commissioner of In- 
diana to appear befcre this body with 
apologies on his lips and written opin- 
ions in his hands to explain away or 
to attempt to cover up legal pro- 
visions, harsh and inccnsistent, as has 
fallen to the unenviable lot of the 
Commissioner from Wisconsin. And 
just here, let me pause long enough 
to say that the Association and its 
guests are under genuine obligations 
to Commissioner Beedle and _ to 
Speaker Eckern for their uniform pa- 
tience and good temper in explaining 
the provisions of their statutes and 
replying to the numerous criticisms 
urged against the same. They have 
defended themselves right valiently, 
but it is nene the less true that the 
great majority of the officers of in- 
surance companies sincerely feel that 
rea] perils lie lurking in the Wiscon- 
sin laws, and that unless administra- 


tive construction shall ignore some 
plain and _ positive statutory pro- 
visions, mutual companies will take 


their lives in their hands, so to speak, 
by remaining in the State. 


But I have spoken at greater 
length than I intended and have 
gone quite beyond my original pur- 
pese. I arose only to express senti- 


ments of gratitude and to offer a 
word of congratulation on account 
of the fact that this meeting points 
to such a decided improvement of 
inter-company relations. May no un- 


toward circumstance occur to mar 
the continued progress of this har- 
monious spirit. 

“Keeping in mind not only the 
events of the recent years but the 


conditions and problems of the pres- 
ent time, I cannot more fittingly close 
these remarks than in the words of 
the brilliant western historian: ‘The 
past has taught its lesson, the pres- 
ent has its duty, the future has its 
hope.’ ” 
For a Broader Organization. 

Acting Chairman Cox stated that 
he disliked very much to break in 
upon the cordial, fraternal spirit cre- 
ated by such eloquence as that of Mr. 
Coffin and yet he wanted to appeal 
for a broader Association; one that 
would not only include all companies, 
but insurance commissioners, and 
even legislators and the public. Only 
one real problem, he believes, con- 
fronts life insurance companies, 
hamely, that of being misunderstood. 

At the request of Insurance Com- 
missioners a special meeting of the 
Association was called to appoint 4 
committee to confer upen the ques- 
tion of security values, as indicated 
in the address of Commissioner Folk 
on Friday, after which one of the 
most important gatherings of recent 
years adjourned, 


Reorganizing Inter-Southern Life. 


Directors of the Inter-Southern Life, 
of Louisville, are at work upon a plan 
for the company’s reorganization. One 
change decided upon is a reduction in 
the directorate board from twenty- 
four to twelve. New policies will be 
issued and a thorough modernization 
of methods adopted. 
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The objects of the Association as 
defined by its constitution as finally 
adopted were summarized in the 
phrases, “To promote the welfare of 
policyholders” and “To consider any- 
thing that may be suitably a matter 
of concern to the life insurance busi- 
ness.” That matters of concern to the 
business threatened both from within 
and from without no one doubted. 
That they were proper subjects for 
the consideration of an association of 
officers charged with the responsibil- 
ity of conducting the life insurance 
business no one could question. That 
co-operation in dealing with these 
questions would promote economy and 
save expense was obvious. That a 
straightforward, frank and open meth- 
od_of opposing certain proposed legis- 
lation by means of such an associa- 
tion as this would meet with ap- 
proyal on the part of policyholders 
and the public was believed by many, 
and has now been fully proven by 
experience, 

Three meetings of the general body 
and four meetings of the Executive 
Committee were held for the purpose 
of effecting a complete organization 
and selecting its officers. In point of 
fact, the actual work of the Associa- 
tion did not begin until about the 
first of March of this year. The new 
officers were confronted first with the 
fact that the Legislatures of forty- 
two States were in session and had 
been for several weeks. In about 
thirty of them bills were pending af. 
fecting, in one way or another, the 
interests of policyholders in life in- 
surance companies, While a consid 
erable number of these proposed laws 
were salutary and proper, in at least 
a dozen States the bills being urged 
for passage were most unwise, and 
in many instances absolutely unmind- 
ful of the principles upon which life 
insurance is based. 

Under these circumstances seem- 
ingly the first duty devolving upon 
your officers was to collect statistics 
and prepare arguments, and to pre- 
sent them for the consideration of 
legislative committees before which 
bills of the character we have de- 
scribed were pending. This work re- 
quired during the year the appear- 
ance of your Attorney and Secretary 
in the States of Missouri, Arkansas, 
Texas, Tennessee, Alabama, Wiscon- 
sin, New York and Ohio. In addi- 
tion to this, the Association, by corre- 
spondence and through conference 
with members of the Association, kept 
closely in touch with the other States 
in which insurance legislation was be- 
ing proposed. * * ® 


Time Well Oceupled. 


It has been one of the misfortunes 
of the Association that, owing to the 
fact that an unusually large number 
of Legislatures were in session this 
year, and in these Legislatures more 
insurance legislation was being pro- 
posed than ever before in the history 
cf our country, a very large propor- 
tion of the time of. your officers has 
been taken up with what may be 
termed “the problem of legislation.” 
Not only has it taken the time of 
your officers, but it has prevented the 
Asscciation itself from considering 
many questions relating to the inter- 
nal management of insurance com- 
panies’ affairs, which is one of the 
main purposes of the Association ani 
which promises to policyholders some 
of its greatest benefits. During the 
there have been six general 
meetings of the Association, at which 
some twenty or more topics of gen- 
eral interest were discussed. In addi- 
tion, there have been ten meetings 
ef the Executive Committe, through 
the means of which the executive of- 
ficers have been able to report con- 
cerning their efforts and, in turn, to 
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receive instructions with reference to 
their work. 

Perhaps the culmination of the 
work of the committee is best shown 
by the nature of the first annua! 
meeting now being held. It discloses 
the purpose to make the Association 
a place where the chief executive o!- 
ficers of insurance companies can 
meet and discuss among themselves 
problems incident to the business of 
life insurance. As these discussions 
are not intended to secure for mem- 
bers of the Association any persona! 
advantage over those who are not 
members, but rather for the better- 
ment of conditions common to al! 
companies, invitations have been ex- 
tended to Insurance Commissioners 
and to the presidents of life insurance 
companies generally. Furthermore, 
since it is the purpose of the Asso- 
ciation to consider all questions sole 
ly from the standpoint of the inter- 
ests of policyholders and with the ut- 
most publicity, the meeting has been 
opened to the press and the public. 


State Tax Problem. 

Possibly the most important ques- 
tion taken up by the Association dur- 
ing the year is the subject of State 
Taxation in its many forms. It is not 
a new question, but is of increasing 
interest and importance, because of 
the tendency on the part of State 
Legislatures to increase the burden 
of taxation of life insurance compa- 
nies, with no apparent regard for the 
fact that such taxation must of ne- 
cessity fall upon the _ policyholder. 
The chief danger lies in the fact that 
policyholders do not seem to know 
that these taxes are paid by them. 
For this reason they fail to exert 
their influence upon the Legislatures 
which impose the tax and which are 
from year to year increasing its bur- 
dens, with no regard other than the 
necessities of the public exchequer 
Life insurance companies are too fre- 
quently regarded as entirely foreign 
to a State, when, in fact, more policy- 
holders are resident in the State than 
there are stockholders in all of its so- 
called domestic corporations. 

The danger that taxes will soon 
reach a point where life insurance 
companies will not be able to pay the 
tax and have sufficient funds left to 
meet their policy obligations seems 
to make it imperative that pbdlicy- 
holders be awakened in some way to 
their real interests. As State taxa- 
tion is most unequally imposed, ani 
these inequalities seem 
creasing rather than- diminishing, it 
becomes a question as to whether it 
is not the duty of the executive of- 
ficers to find a method of accounting 
by which the burdens of taxation may 
be distributed among policyholders in 
proportion to the comparative weight 
of the burdens imposed by each State 
It would seem that in no other way 
can States which tax moderately be 
rewarded for their recognition of 
economic principles and their desire 
to deal justly with citizens so provi- 
dent as to make themselves life in- 
surance policyholders, 

These considerations have led the 
officers of your Association to con- 
clude that the whole subject of taxa- 
tion should be made a topic of spec- 
ial investigation for the purpose of 
determining the facts and, if pos- 
sible, suggesting a solution, in whole 
or in part, but of tangible and prac- 
tical form. The work of collecting 
statistics and the compilation of facts 
and figures are now well under way, 
requests for information having been 
sent to all life insurance companies 
which did business in the United 
States in the year 1905. It was hop- 
ed that a complete tabulation, show- 
ing at least the aggregate burden of 
taxation, might be presented at this 
meeting, but this has been found to 
be impossible because of failure to 
obtain in time all of the reports 


to be in- 


needed. This subject, therefore, will 
probably be made the principal topie 
for discussion at the next meeting 
of the Association, to be held om 
February 7, 1908. 
Ups and Downs of Life ‘Insurance. 
As “food for reflection,” we submit 
a table showing the number of com- 
panies which have been doing life 
insurance business in the United 
States each year since the year 1873: 


1873, 107; 1874, 91; 1875, 80; 1876, 
80; 1877, 71; 1878, 69; 1879, 63; 1880, 
62; 1881, 56; 1882, 56; 1883, 52; 1884 
51; 1885, 50; 1886, 50; 187, 51; 1888, 
51; 1889, 51; 1890, 51; 1891, 55; 1892. 
56; 1893, 60; 1894, 57; 1895, 56; 1896, 
57; 1897, 57; 1898, 58; 1899, 63; 1900, 
72; 1901, 77; 1902, 83; 1903, 89; 1904, 
93; 1905, 102; 1906, 138; 1907, 259. 

That life insurance is subject to 


“ups and downs” similar to those 
which affect other great business in- 
terests, is shown by this table. It 
will surprise many to learn that the 
great financia] crash of 1873 carried 
down so many companies and upset 
confidence to such an extent that not 
for thirty-two years, or not until 
1905, were there as many companies 
doing business in the United States 
as tHere were in 1873. It took ten 
years, or until 1884, to recover the 
annual volume of business that was 
written in 1874. 


Solvency of Prime Importance. 


It was during this period that life 
insurance companies generally learn- 
ed that solvency is a matter of prime 
importance to policyholders. That 
the lesson was then well learned is 
shown by the fact that in the present 
pericd of reaction and criticism the 
question of solvency has been raised 
in scarcely a single instance. Wheth- 
er or not the importance of this ques- 
tion is apparent to the great number 
of new insurance companies now en- 
tering the field is a matter of some 
doubt, when we consider the extrav- 
agant methods being employed by 
many of them to obtain new busi- 
ness. 

But whatever insurance men may 
think as to the dangers of the future. 
the public will surely be impressed 
with the fact that immediately fol- 
lowing the criticism of insurance man- 
agement through public investigations 
and otherwise, we find a three-fold 
increase within five years in the num 
ber of companies engaged in the bus- 
iness of writing life insurance, Just 
prior to the New York insurance in- 


vestigation (1905) there were only 
102 life insurance companies doing 
business in the United States. To- 


day, according to the records of our 
Office, there are 259 companies; 101 
companies have been organized in 
the first eleven months of this year. 
When the figures of this year are 
compiled, they will show, undoubted- 
ly, a large decrease in total volum2 
of business, though more than three 
times as many companies have been 
devoting their energies to the matter 
of getting new business as- there 
were five years ago. The figures of 
1906 show that during that year 138 
companies wrote less than 80 per 
cent. of the business written by $3 
companies in 1904, 


Rivalry of the Future. 


It is now pretty generally under- 
stood that the life insurance business 
has very few trade marks of any con- 
siderable value and that no one has 
a secret formula of success. Rival- 
ry, hereafter, must consist mainly in 
practicing economy and otherwise re- 
ducing the net cost. While among 
conservative companies legislation is 
not necessary for the accomplishment 
of these things, that which is cal- 
culated to promote them should be 
encouraged and that which hampers 
them should be opposed. 

It is to be hoped that, hereafter 
legislation intended to injure life in- 





surance companies, but which in fact 
can do naught but injure the policy- 
holders of those companies, will not 
be used as a means to further polit 
ical ambition. Profiting from past 
experience, we may safely assume 
that many things will be suggested 
with good intent, but of evil effect 
because not in accord with the funda- 
mental requirements of the business 
To meet these conditions a schoo] of 
instruction in life insurance prob- 
Jems will be needed for some time to 
come. The public needs it, but the 
managers of a few life insurance 
companies need it even more. This 
work is of common interest and can 
therefore be carried on with greater 
economy by such an Association as 
this and much more effectively than 
by companies acting singly, under 
suspicion always of speaking solely 
from the standpoint of personal in- 
terest. 

Among the hopes of the officers of 
the Association is that it may be 
made a center into which will be 
poured the experience of the associat- 
ed companies in all matters of com- 
mon interest, and from which may 
flow, in return, solutions of trouble: 
some problems. It is not difficult to 
understand that to draw freely upor 
the experience of others must prove 
to be of great benefit to each mem- 
ber 

Enlarging Its Scope, 

sy way of specific illustration of 
things which are to be accomplished, 
let us say that the Association is 
about to establish and maintain a 
bureau containing an up-to-date out- 
line or abstract of the laws of every 
State and Territory. From this 
source it will be able to supply in- 
formation on request concerning the 
laws of any State, or of all States 
upon any given topic. While some 
of our members have been accustom- 
ed to collect and tabulate this in- 
formation for themselves, others have 
not. Even when once obtained, it 
becomes much of a burden to keep it 
revised to date, for, aside from the 
volume of statutory amendments ap- 
pearing each year, there are innum- 
erable decisions of Insurance Com- 
missioners and Attorneys-General 
making law by interpretation of. the 
statutes. ‘Again there are interpre- 
tations by court decision, which not 
infrequently change very materially 
what had before been regarded as 
settled law. 

Another important field quite with- 
in range of possibility and propriety, 
which is under consideration, is the 
following of litigation that is of gen- 
eral interest to all companies. Every 
lawyer knows that not infrequently 
court decisions are rendered erron- 
ecusly, for lack of careful prepara- 
tion of a case by counsel, coupled, as 
it often is, by failure on the part of 
both Court and counsel to realize that 
the decision when rendered not only 
settles that particular controversy, 
but establishes the law for other 
transactions of vastly more import- 
ance. * * #* 

If the business of life insurance is 
complex and much misunderstood 
there is the more need of effort to 
educate policyholders, public officials 
and the public generally as to its 
principles and essential requirements. 
In no other way can foolish sugges- 
tions and malicious proposals be pre- 
vented from finding favor in legisla: 
tive halls. 

To improve general conditions and 
better the practices amcng insurance 
companies, in the interest of policy- 
holders, is the work to which this As- 
sociation is pledged, and in which it 
has made a substantial beginning, On 
this record and in furtherance of 
these principles it seeks the com- 
mendation and support of all who are 
interested in the great business of 
life insurance both as insurers and 
insured, 
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CLEVELAND'S AD- 
DRESS. 

The subject of life insurance in the 
United States presents features of 
development and evolution which con 
stityte it one of the greatest wonders 
of our national advancement—wheth- 
er We consider the radical and speedy 
change in our people’s appreciation 
of its beneficent mission, or the com- 
manding place it has suddenly gained 
in American business and finance. 

In its stupendous growth, the bus- 
iness factor of life insurance has 
reached a point of commanding im- 
portance in the field of American fi- 
nance. «In returning to this reference 
for a moment, I shal] not attempt to 
give close statistics, but shall con- 
tent myself with statements I hap- 
pen to have at hand, showing that 
during the 50 years between Jan. 1, 
1855, and Jan, 1, 1905, the outstand- 
ing aggregate insurance in American 
companies increased 118 fold, and 
that life insurance assets, amounting 
in 1843 to $1,000,000, ,increased to 
$900,000,000 in 1892, and were valued 
at nearly $3,000,000,000 in the year 
1906, 

This presentation inevitably sug- 
gests the necessity of such care and 
management of these assets as will 
result in their security and proper in- 
vestment to the end that such re- 
turn may be derived therefrom as 
the rights and interests of policyhold- 
ers demand. 

It is unfortunate that this business 
phase of life insurance management 
is not as well and as universally un- 
derstood as its more sentimental ele- 
ments. It illustrates constant watch- 
fulness, keen knowledge of financial 
currents, wise foresight and disinter- 
ested faithfulness. It means steady, 
careful work, free from all show o> 
glitter; and yet without it every sen- 
timental flower of life insurance 
would quickly fade, and its struct- 
ure of safety and defense would fall 
of its own weight. 

The outline I have drawn of what 
life insurance should be in the homes 
of our people and in the business of 
our country is neither fanciful nor 
exaggerated. The first thoughts that 
naturally and inevitably follow this 
outline are, that those who control 
and manage life insurance enterprises 
should be absolutely and disinterest- 
edly devoted ‘to the interests of the as- 
sured, that the relations between pol- 
icyholders and their companies should 
be friendiy, trustful and co-operative, 
and that laws professedly regulai%ag 
life insurance should be free from 
senseless resentment, predatory ac- 
quisitiveness or demagogic appeal. 

The upheaval of = jinvestigation 
which exposed life insurance abuses 
in high places has also been followed 
by the avalanche of legislation whic): 
inevitably results from _ violently 
aroused public sentiment. Some of 
this legislation is so palpably reme.- 
ial and so wisely restrictive that all 
life insurance companies who really 
desire the reform of abuses shoul.l 
welcome it as in aid of their own ef- 
forts in that direction. Some of it, 
while more drastic and not so plain- 
ly necessary, makes obedience not im- 
possible, and upon the theory that 
because of the sins of a few, all in- 
surance companies should bring forth 
fruits meet for repentance, perhaps 
should be patiently borne. 


Unwise Legislation, 

It is true that some of the objec- 
tionable legislation proposed has been 
defeated by the sheer force of inform- 
ing the legislative mind concerning 
the questions involved, and it is true 
that some of it which has passed is 
chargeable to nothing worse than 
prejudice, indifference or careless ig- 
norance of the conditions with which 
it deals, But there is’ certainly enough 
in the entire body of it to discourage 
and irritate those who seek to hon- 
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estly and successfully manage life in- 
surance companies. Nevertheless, I 
do not think you ought to captiously 
ccndemn legislation intended for your 
restraint, merely for the reason that 
you are conscious that in your cases 
such restraint is ummecessary; nor 
can it be wise to rebel against the 
laws because they make the work of 
management harder and more _ irk- 
some. This is not to say, that in 
any contingency, or upon any pre- 
text, you should yield one iota where 
the duty you owe to your policyhold- 
ers, or the sacredness of your prom- 
ises to them are at stake; nor shoul) 
you permit, without resistance and 
protest, the funds which you hold for 
their benefit, and for the redemption 
of your pledges to the entire body, 
to be unjustifiably and unfairly divert- 
ed.or misused by the legislative man- 
date of any particular State. In the 
tribunal of right, conscience and good 
faith, where life insurance policyhold- 
ers, look for scrupulous fairness and 
exact justice at the hands of the 
companies they have trusted, a plea 
of the duress of exclusion from a 
State as an excuse for relaxation of 
the strict duty of trusteeship they 
owe their policyholders everywhere, 
should be rebuked by the reminder 
that those who have undertaken the 
management and contro] of life in 
surance can endure the exclusion of 
their companies from any State or 
number of States, and can bear the 
humiliation of resulting loss: of busi- 
ness and the occupation of their 
places by hastily created and ques- 
tionably sound rivals, far better than 
they can suffer the least loss of hon- 
or or diminution of the fidelity to 
trust obligations which constitute the 
life-blood of every dutiful and deserv- 
ing life insurance enterprise. 

The perils and trials that have 
overtaken life insurance and the af- 
flictions that still threaten it, not 
only admonish to more careful and 
scrupulous management, but thev 
teach lessons that cannot be neglect- 
ed without disregard of common 
worldly wisdom. Life insurance com 
panies not accused of wrong doing, 
but caught in the storm of virulent 
and indiscriminate attack, have, as 
well as the guilty, failed to find 
friends in quarters where they should 
have found them; and their policy- 
holders, who sheuld have been their 
allies and defenders, haye, by thou- 
sands, been quite willing to join the 
ranks of their enemies. 

Need for Education. 


I believe these coditions can be, 
in part, reasonably attributed te the 
suggestion I have already made that 
unfortunately the business phase of 
life insurance has not been as univer- 
sally understocd as its sentimental 
features. When the time came for 
the arraignment of life insurance be- 
fore the people, they saw stupendous 
lists of figures, showing receipts and 
assets so enormous as to stagger their 
comprehension of legitimate accum- 
ulation, and exhibiting expenditures 
so immense and so involved and intri- 
cate as to leave them doubtful wheth- 
er so much money could have been 
honestly spent. 

Is there not some simple way in 
which it can be made known to the 
common, every-day man, that the 
looking after and payment of life in- 
surance policies, and the carrying out 
of the benign purpceses of life insur- 
ance in all directions necessitate the 
maintenance of an expensive  busi- 
ness establishment? And cannot this 
be accomplished by some sort of a 
statement of expenses as free as pos- 
sible from technicalities and perplex- 
ing sinuousities? 

Another thing which, it seems to 
mé, has been especially shown to be 
of very great importance to life in- 
surance companies, is the cultivation 
cf a closer and more intimate rela- 
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tionship between them and their pol- 
icyholders. With fairness and liber- 
ality on the part of the companies, 
and an exact understanding of what 
the policies mean, on the part of the 
assured, they ought to be friends 
with a mutual interest in every thing 
that affects the rights and fair treat- 
ment of the company. This condition 
cannot exist if contracts of insurance 
are misleading and disappointing, if 
solicitors of insurance are allowed to 
roam about the country misrepresent- 
ing the advantageous terms he is au- 
thorized to offer, if dividends and 
other reasonably anticipated benetic- 
ial incidents are not forthcoming, or 
if policyholders are allowed to re- 
main in slothful indifference to the 
fact that unfairness to their compa- 
nies is unfairness to them, and that 
the unjust taking of money by legis- 
lation or otherwise from the funds 
which are held by their companies in 
trust for them, cannot be regarded 
otherwise than as a wrongful and un 
just diminution of their individual 
savings or possessions. 

But I need nothing that I shall 
hear said at this meeting, to make 
me feel that the management of our 
sife insurance companies is in strong 
and dutiful hands that American life 
insurance will live to bless our peo- 
vle as long as American civilization 
tasts, and will endure and grow as 
iong as civilized man, while living. 
takes forethought of the event of 
death, 


WISCONSIN LEGISLATION. 


By W. Bro. Smith. 


It is doubtful if in the history of 
legislation there will be found an- 
other instance where, as in Wiscon- 
sin, legislators in dealing with an im 
portant interest have been so entirely 
satisfied to act upon their own initia- 
tive or the suggestions of theorists 
and with such complete neglect of 
accessible, reliable information anid 
knowledge. What will be the cost to 
policyholders, whose interests are so 
dependent upon the successful anil 
economic management of the compa- 
nies on aecount of such of these laws 
as are harmful is as hard to forecast 
as it is to estimate the time they 
will be permitted to remain upon the 
statute books. 

We may well criticise Wisconsin 
for its sins of legislation against the 
interests of life insurance, but we 
also must bear in mind that New 
York was not blameless in this re- 
gard. The disclosures upon which 
the changes in the insurance laws of 
the latter State were predicated 
brought about, by their own inherent 
force, a reformation and a degree of 
improvement beyond the power of any 
legislative enactment: hence, 2 rea- 
scnable time might well have been 
taken for the construction of regula 
tions appropriate to the magnitude 
of the interests involved and New 
York would have done well to co- 
operate with other States in the 
movement for uniformity. At all 
events, the emergency could have 
been met by legislation directed al- 
together to the affairs of New York 
companies and to the regulation of 
business transacted within the State 
by companies of other States and 
countries, 

To what extent such interference 
with the affairs of foreign corpora- 
tions influenced other legislatures we 
cannot tell, but it is not an unwar- 
rantabie inference that conservative 
action in New York would have in- 
duced conservative action elsewhere, 
and that we might have escaped the 
laws which compelled the withdraw- 
al of life insurance companies from 
Texas as well as the experiments 
made in Wisconsin, which may re- 


(Continued on page fourteen.) 
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LATEST IN NEW POLICY CONTRACTS 


STAID OLD 


INSTITUTIONS VIE WITH EACH OTHER 


IN LIBERAL- 


IZING BENEFITS TO POLICY HOLDERS—MANY NEW DE- 
PARTURES ARE MADE. 





The Phoenix Mutual Life has issued 
its new policy contract, which is cer- 
tainly up to date and extremely liber- 
al in its terms. The clearness with 
which all the 
are stated seems to 
that the intends to 
every detail of its contract 
understood. President Holcombe 


stated in his annual report for a num- 
ber of years that there was no con- 
tested claim and no _ suit pending 
against the company in any court and 


various liberal clauses 
it certain 

have 
clearly 


make 
company 


has 


with such contracts it is difficult to 
see how misunderstandings could 
arise, 


A policy of this kind most certainly 
attracts both agents and policyholders 
to the company. It will be remem- 
bered that the Phoenix Mutual was 
the first company in the United States 
to go into the field under the new 
conditions with a contract embody- 
ing several new features, notably the 
automatic premium loans, cash values 
under paid-up policies and extended 
insurance, and a really simple accel- 
erative dividend clause. 

On January ist the 
Model policy will be issued, and 
among the features which make it a 
model policy are the following: 

Under all its life policies the insur- 
ed can get the full face of the policy 
when he reaches the age of 85. If the 
policy is carried for ten years the in- 
sured can get every penny of reserve 
as a cash value or to apply in the 
purchase of paid-up or extended in- 
surance. All paid-up policies are par- 
ticipating and have cash and loan val- 
ues equal to the entire reserve there 
under. 

At any time while a policy is run- 
ning under extended insurance the 
insured may surrender it or exchange 
it for a paid-up. Interest under its 
loans is guaranteed to be at the rate 
of five per cent. per annum. A grace 
of thirty-one days is allowed in pay- 
ment of any premium, The revival of 
a policy that is lapsed may be made 
at any time within five years. 

Dividends are credited to the policy 
whether the succeeding premium is 
paid or not and can be received in 
cash, used to reduce the premium re- 
quired, employed to purchase paid-up 
additions to the policy or left to ac- 
cumulate as a dividend fund with the 
company, in which case this fund 
changes the policy into a limited pre- 
mium contract or into an endowment 
at the wish of the insured. This divi- 
dend fund, or accelerative method of 
applying the dividend, is simply and 
tersely stated in a manner that any 
one can understand; and any part of 
the fund that has not been previously 
used for other purposes is payable at 
death or at surrender of the policy. 

Furthermore the insured has the 
right to change the method of using 
his dividends at any year and does 
not have to furnish customary evid- 
ence of health. The policy provides 
for a return of any overpayment of 
premiums that may have been made on 
account of overstatement of age. No 
deduction of any premium is required 
in case of a claim under the extende.! 
insurance option. At the request of 
the insured the company will auto 
matically charge up against the policy 
each premium as it comes due, adding 
interest at the rate of five per cent 
per annum, and will continue to do 
this as long as the cash value under 
the contract will allow of it. 

Optional Settlements. 

When the policy is settled or be- 
comes a claim there are four methods 
of settlement offered to the payee un 


new Phoenix 


der the contract. First, cash: Sec- 
ond, allowing the money to lie with 
the company at interest, which is 
guaranteed to be three per cent. and 
at such additional rate as the com- 
pany may employ in the apportion- 
ment of dividends. Third, in any 
number of instalments. Fourth, in a 
continuous instalment or one that pro- 
vides for twenty annual instalments 
certain and for a continuation of those 
instalments so long as the payee may 
live. 

The payees also, after they have 
selected one of these methods, can 
commute any one or more of the in- 
stalments which they may choose, 
the future instalments promised un- 
der the contract not being affected by 
such commutation; or the amount left 


with the company under option 2, 
can be secured on any anniversary 


date, 

The insured also, if he wishes to do 
so, can provide that the company will 
pay the policy in any one of these 
specified methods of settlement, thus 
providing a sure income during the 
lifetime of his wife and child. 

On the back of the policy in clear 


type, so that “he who runs may 
read,” is this clause: 
“This contract is free from condi- 


tions as to travel, residence or occu- 
pation, No extra premium or permit 
will be required for military or naval 
service in time of war or time of 
peace.” 

And to cap all, on the face and on 
the filing of each policy there is a 
clear note descriptive of the kind of 
policy—so clearly expressed as to 
make it impossible for any sane man 
to be deceived in the contract which 
he has purchased. 

The new contract, on 
ment plan, is as follows: 


THE CONTRACT. 


The Phoenix Mutual Life Insurance 
Company, of Hartford, Conn., does 
hereby covenant and agree that it 
will pay at its Home Office the sum 
Oe ox ecenr anaes Dollars to 
+ Kien ems the Insured, of 
County of 


the endow: 


A aE ace te a ba , State of P 
assigns, if said In- 


ean aa un , orh 
sured is living on the ........ day of 
i emk aaa , 19...., and this policy, duly 


discharged, is received at the Home 
Office of the said Company, all pre- 
miums thereon having been fully 
paid; or on receipt of this policy duly 
discharged, together with due proofs 
of the death of the said Insured be- 
fore noon of the above date and while 
this policy is in force, the Company 
will pay the said amount at its Home 
Office to the Beneficiary, if ..he be 
living at the time of such death, but 
if not then living, to the executors, 
administrators or assigns of the In- 


subject to the Benefits and Provisions 
indorsed hereon and in consideration 
of the statements and agreements 
made in the application for this pol- 
icy, all of which are hereby made a 
part of this policy, and in further 
CUMREDOTOTION GE GO onc cc cccccacccss 
ee eee Dollars and 
Cents, payable on the 


OO OE aoa escccdiot in every year 
a full years’ premiums 
shall have been paid, or until the 


death of the Insured, if that should 
sooner occur. 

In Witness Whereof, the Phoenix 
Mutual Life Insurance Company has 
by two of its executive officers sign- 


ed and delivered this policy in the 

City of Hartford, Connecticut, this.. 

ars exter 3 ek ee oe 
JOHN M. HOLCOMBE, 

President. 


Benefits and Provisions. 


All premiums are payable in ad- 
vance at the Home Office, in Hartford, 
Conn., but will be accepted if paid to 
an agent of the Company in exchange 
for a receipt separate from the policy 
and signed by an executive officer, 
to wit: the President, a Vice-Presi- 
dent, the Secretary or an Assistant 
Secretary. No modification of this 
policy can be made except over the 
signature of one of such officers. This 
policy shall not take effect until the 
first premium is so paid while the In- 
sured is in sound health, and if any 
subsequent premium be not paid wnen 
due, or within thirty-one days there- 
after with interest at the rate of 5 
per cent. per annum, during which 
time this policy shall remain in force, 
then this policy shall immediately 
cease and become void and all pre- 
miums previously paid shall be for- 
feited to the Company, except as 
hereinafter provided. If this policy 
shall lapse and shall not be surren- 
dered to the Company, the Company 
will reinstate it at any time within 
five years from such lapse upon the 
Insured’s furnishing satisfactory evi- 
dence of insurability and paying all 
arrears of premiums with interest at 
the rate of 5 per cent. per annum on 
such premiums and on any indebted- 
ness to the Company existing against 
this policy at time of lapse, which in- 
debtedness, at the option of the own- 
er, shall remain against this policy or 
be repaid in cash. 

This policy shall constitute the en- 
tire contract between the parties 
hereto and shall be incontestable one 
year from its date, except for non- 
payment of premium as_ stipulated, 
subject, however, in case of under- 
statement of age to an adjustment of 
the insurance proportionate to the 
premium at the true age. In case of 
overstatement of age the overpay- 
ments of premiums will be returned 
to the owner of this policy. 

The Company assumes no respon- 
sibility for the validity of any assign- 
ment, and shall not be held to have 
notice of any assignment of this pol- 
icy, until the original assignment or 





sured. a copy thereof is received at the 
This Policy is issued and accepted Home Office of the Company while 
Excellent Agency 
Positi 
ositionv ..... 
In three good States are open for 
up-to-date life managers and per- , 


sonal writers. 


For particulars send age, occupa- 
tion, reference and address 


“AGENCY,” In care of EASTERN UNDERWRITER 
105 William St., New York 


this policy, or any extended term in- 
surance guaranteed thereunder, is in 
force according to the Company’s 
records; all assignments shall be sub- 
ject to any interest the Company may 
have in this policy. 

Minimum Non-Forfeiture Values. 


Guaranteed under ‘“Non-Forfeiture 
Provisions” provided all premiums 
due prior to period designated are 


paid, and no indebtedness exists. 
These values will be increased by 
the value of any Dividends standing 


to the credit of this policy, and de- 
creased by any indebtedness to the 
Company existing against it. While 


the Insured or any beneficiary or as- 
signee under this policy is a minor, 
no loan can be made by the Company, 
(except for purpose of paying cur- 
rent premiums if policy is unassign- 
ed) and a cash value will require a 
release by a duly appointed legal 
guardian of such minor. 

(The surrender values are the same 
as in the old policy up to the tenth 
year, after which they are increased 


$10 per $1000; the surrender charge 
being entirely eliminated.) 
Non-Forfeiture Provisions. 
The Company will purchase this 
policy, after the premiums for two 
entire policy years have been paid, 


for its cash value on satisfactory re- 
lease and surrender at the Home Of- 
fice at any time while it is in force, 
or within the thirty-one days of grace 
as above provided. Such cash value 
at the end of a fully paid policy year 
is the then terminal reserve by the 
“30 per cent. American Experience 
Table” in whole number of dollars for 
each $1,000 of insurance under this 
Policy and under any Additions cred- 
ited to it, together with any cash 
dividends standing to the credit of 
this policy, any indebtedness to 
the Company against this policy, and 
less a surrender charge of 1 per cent. 


less 


of the amount of such insurance and 
Additions from the second to the 
ninth years inclusive: at the end of 
subsequent years there will be no 
surrender charge. The above table 
represents the values after the 
deductions of the required surren- 
der charge. If this policy is so 
surrendered before the end of a 
fully paid policy year, the Company 


will then purchase it for its value at 


the end of such year discounted for 
the unexpired portion thereof at the 
rate of 3 per cent. per annum, 


Or, in lieu of such cash value, upon 
satisfactory request the Company will 
issue a participating paid-up policy, 
payable when this insurance is pay- 
able, for such amount as said cash 
value will purchase when used as a 
net single premium by the above de- 
scribed table, and such paid-up policy 


will contain cash and loan values to 
the amount of its entire reserve in 
whole number of dollars, computed 


on the above described table. 

If this policy shall not have been 
surrendered, the insurance without 
any action by the owner will be auto- 
matically extended from date of lapse, 
if such lapse occurs two years or 
more from date of issue, by applying 
the cash value at such time as a net 
single premium, by the above describ- 
ed table, to purchase non-participat- 
ing term insurance in whole number 
of months, not exceeding the balance 
of the Endowment period, for the 
amount of insurance under this pol- 
icy increased by any Additions cred- 
ited to it and decreased by any in- 
debtedness to the Company against 
it. If the cash value exceeds the 
amount required to purchase such 
term insurance for the balance of the 
endowment period herein described, 
such excess value will be applied, in 
similar manner, to purchase a Pure 
tCndowment payable at the end of 
said endowment period if the Insur- 
ed is then living. 

If this policy is satisfactory releas- 








ed and surrendered at the Home Of- 
fice while insurance is in force under 
the Automatic Extended Insurance 
provision, the Company will purchase 
it for its cash value at the date of 
surrender as though no lapse had oc- 
curred, charging against such value 
all the unpaid gross premiums, with 
interest at the rate of 5 per cent. per 
annum; but no value in excess of the 
reserve under the Extended Insurance 
and under the Pure Endowment com- 
puted on the above described table, at 
date of surrender, will be paid. Or 
in lieu thereof the Company, on re- 
ceipt of satisfactory request, will ap- 
ply such value to the purchase of 
paid-up insurance, computed as de- 
scribed in the above Participating 
Paid-up Value Provision. 

At any time while this policy is in 
force the Company will advance, on 
the sole security and proper assign- 
ment of the same, any amount, which 
limit secured by any Cash Value guar- 
anteed hereunder, charging interest 
at the rate of 5 per cent. per annum; 
if the loan is made to the limit of a 
Cash Value due at a subsequent date, 
the premium and interest must be 
paid in advance to such date. The 
loan with accrued interest may be re- 
paid at any time while this policy is 
in force, but such repayment will not 
be required by the Company except 
from the proceeds of the policy at 
time of surrender or maturity; any 
interest not paid in cash will be 
charged against this policy. When- 
ever any indebtedness to the Com- 
pany against this policy, with inter- 
est, shall equal or exceed the cash 
value hereunder, then this _ policy 
shall immediately cease and become 
void, but such termination shall not 
take effect until at least thirty-one 
days after the Company has mailed 
notice of the same to the Insured and 
assignee, if any, at their last known 
postoffice addresses. All indebtedness 
(including any unpaid portion of the 
then current year’s premium in case 
of death claim while this policy is 
in force) shall be deducted from any 
sum due hereunder. 

If this policy is not assigned, the 
Insured may borrow in like manner 
on his individual signature for the 
sole purpose of paying premiums or 
interest on any indebtedness to the 
Company under this policy, or both, 
and any assignment therefor shall ful- 
ly convey all interest of every bene- 
ficiary in this policy. 

In lieu of the Automatic Extended 
Insurance, on receipt of a satisfactory 
request from the owner hereof at any 
time while this policy is in force, 
the Company will charge up annual- 
ly thereafter as an _ indebtedness 
against this policy each premium and 
interest payment as it becomes due 
(if it be not paid in cash) until such 
accumulated indebtedness with inter- 
est equals or exceeds the Cash Value 
hereunder when this policy shall im- 
mediately cease and become void, sub- 
ject however to the notice of termin- 
ation as described in the preceding 
provision. While this policy is thus 
carried in force, all the Non-Forfeiture 
Provisions hereof remain operative 
and the Insured may, without medi- 
cal examination, resume payment of 
premiums and continue this policy in 
force. 

As the payment of an annual pre- 
mium increases the non-forfeiture 
values herein described, so the pay- 
ment of each semi-annual or quar- 
terly premium, due after two years 


from date hereof, will make a 
proportionate increase in the values 
(all fractions being omitted) which 


the Company will allow at the end of 
any full paid half or quarter of a par- 
tially paid policy year. 

If this policy is not assigned, a 
chauge from annual premium to semi- 
annual or quarterly or vice-versa, or a 
change in manner of applying the sur- 
plug apportioned hereto, may be made 
at the request of and on the individ- 
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ual signature of the Insured. 
All statements made by the Insured 


shall, in the absence of fraud, be 
deemed representations and _ not 
warranties, and no such _ statement 


shall avoid or be used in defense to 
a claim under this policy, unless it 
is contained in the written applica- 
tion, a copy of which is attached here- 
to, 

Annual Dividends. 

At the end of the days of grace for 
payment of premium at the beginning 
of the second policy year, and at the 
end of the second and each succeed- 
ing policy year, this policy will par- 
ticipate in the Company’s annual dis- 
tribution of surplus so long as it re- 
mains in force, and the apportion- 
ment of such dividends will not be 
conditioned on the payment of any 
premium due during any succeeding 
policy year. The surplus thus appor- 
tioned will be applied in any one of 
the following methods which may be 
chosen, and such method may be 
changed by the Insured or assigns at 
the end of any policy year; if no 
choice is made the first method will 
be employed. 

First: To be paid in cash (without 
interest) to the Insured or assigns. 

Second: To reduce the premiums 
due hereunder during the succeeding 
year; if no premiums are due such 
dividends will be paid in cash (with- 


out interest) to the Insured or as- 
signs. 
Third: To purchase paid-up Addi- 


tions payable with this policy, which 
Additions on satisfactory release to 
the Company may be surrendered at 
any time for their cash value, as de- 
scribed in the cash value option, 

Fourth: To accumulate at com- 
pound interest as a cash dividend 
fund, the Company annually crediting 
interest on such dividend fund stand- 
ing to the credit of this policy at the 
end of the preceding policy year at 
the rate of 3 per cent. and such addi- 
tional rate as may be declared by the 
Directors. When such dividend fund, 
together with the reserve under this 
policy, equals or exceeds the reserve 
under a full paid policy of the same 
kind and amount the Company will 
make this a full paid participating 
policy; or when such fund and re- 
serve equals or exceeds the amount 
of the insurance hereunder the Com- 
pany will mature and pay this policy 
as an endowment; provided, in either 
case, the owner makes a_ request 
therefor together with a satisfactory 
release, Such dividend fund, standing 
to the credit of this policy will be 
paid with any death claim arising 
hereunder, or, on satisfactory release, 
the whole or any part of it will be 
paid to the owner of this policy. 





UNION CENTRAL LIFE. 





One of the plainest policy contracts 
we have been privileged to read is 
that of the Union Central Life of Cin- 





cinnati, which will be put out on Jan- 
uary ist next. The copy before us 


has not the values inserted, but there | 


need be no apprehension on _ this 
score. The Union Central is among 
the very best when it comes to furn- 
ishing life insurance at low cost to 
the assured, a fact made possible by 
the high dividends paid. The new 
contract is as follows: 

The Union Central Life Insurance 
Company, of Cincinnati, Ohio, in con- 
sideration of the payment of 


. Dollars and of the payment of a | 


like amount 
on the 


thereafter 
day of 


eee ew wwe eewne GAY OL saneseee 


-+.- in every year during the continu- | 


ance of this policy, does hereby in- 
sure the life of 
tang Ge 


ee 


- i in the Ee OE Kcucedes 
Dollars, payable, less the unpaid bal- 
ance of the current year’s premium, 
if any, and any other indebtedness, at 
its Home Office in Cincinnati, Ohio, 
MY .ciiesineinte tatheased) Ashe wike aniaee : 
if living, otherwise to the administra- 


tors, executors or assigns of the in- | 


sured, on receipt of due proof of 
death of said insured during the con- 
tinuance of this policy. 

This policy is issued on an applica 


tion, a copy of which is hereto at | 


tached. 
It is Hereby Agreed: 


That the insured shall have the | 


right at any time to change the bene- 
ficiary, 


insured and the Company. 

That a grace of thirty-one days 
shall be granted for the payment of 
any premium after the first, subject 
to an interest charge of six per cent. 
per annum, | 

That all premiums shall be payable 
in advance, either at the home office 
or to an authorized agent of the Com- 
pany, upon delivery of a receipt sign- 
ed by the President or Secretary and 
countersigned by such agent. The 
failure to pay any of the first three 
years’ premiums, or any note given 
for the same or part thereof shall 
avoid and nullify this contract with- 
out notice to the insured or benefic- 
iary, or any action on the part of this 
company. Upon failure to pay any 
subsequent premium, or any note giv- 
en for the same or part thereof, this 
policy shall lapse and the value shall 
be applied as set forth in article 
fourteen. 

That this policy shall be null and 
void, except for the amount of pre- 
mium paid, if the insured shall die 
within one year by _ self-destruction, 
whether sane or insane; or if the in- 
sured shall at any time engage in the 
military or naval service in time of 
war (the militia not in actual service 
excepted) unless a special permit to 
serve has been obtained and an extra 
annual premium (not to exceed three 
per cent. of the face of the policy) has 
been paid. 

That this policy shall be incontesta- 





NATIONAL LIFE INSURANCE CO., 


MONTPELIER, 


Established in 1850. 

JOSEPH A. DE BOER, Prest, 
JAMES T. PHELPS, Vice-Pres. 
JAMES B. ESTEE, 24 Vice- Pres. 
OSMAN D. CLARK, Secretary. 


VERMONT. 

Operating in Thirty-eight States. 
H. M. CUTLER, Treasurer. 
A. B, BISBEE, Med. Director. 
C. E. MOULTON, Actuary. 
F. A. HOWLAND, Vounsel. ~ 


This Company held January 1, 1907, and gained during the past decade : 


ASSETS, ° 
SURPLUS, - 
INSURANCE, - 


$ 37,511,373.24 . 
$ 4,224,287.21 . 
$151,253,090.00 - 


Gain, 177 per cent. 
Gain, 155 per cent. 
Gain, 109 per cent. 


Its life, term and endowment contracts are liberal and attractive. 


I. F. MAKLEY. Gen. Mgr., 
149 Broad wav, 
New York, N. Y. 
H.M. MULLENNEAUX, Mauager, 
119 State 8t., 
Albany, N. Y. 


| 


J. V. ALEXANDER, Gen. Mgr., 
1134-6 Granite Bldg, 
Rochester, N. Y. 
A. H. GSELLER, Manager, 
9 Clinton Bt., 
Newark, N. J, 


, in the County of 
| 


said change to take effect | 
when endorsed on the policy by the} 


= 


| UNEXCELLED IN 
Favorable Mortality 


—and— 
‘Economy of Managemen‘ 


The Provident Life 
and Trust Company 


OF PHILADELPHIA. 





Rates of Premium Extremely Low 
and still further reduceg by 
Annual Dividends, 





, in the amount of ............ | 


1860 47th Year 1907 
Home Life Insurance Company 
of New York. 


GEORGE E. IDE, President. ~ 
Assets $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 

(Deferred Dividends) ..1,621,413.00 
[Ot TE oo ce eases 1,083,648.98 
| Insurance in Force 86,113,559.00 





“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 

, 


an 





THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 





CAUTION. 


D? you know that excessive CAUTION 
—carried to the exte:.t of timidity—is 
responsible for more failures than pre- 
cipitancy ? An EFFORT, venturesome 
though it may be,is better than to be 
forever ‘‘Getting Ready.” 

Have vou ever felt chagrinn: d that you 
are not further advanced than yon were 
this time last year? Time is fivi s— 
every minute counts. The remedy f r all 
this is work without worry. The worry 
will get you nothing; the work will 
yield you large returns. 

WE WANT CONSCIENTIOUS WORK 
ERS. We are so confident of results if 
the honest effort is made that wc will 
pay commissions equal to those allowed 
under the Armstrong Law and IN ADDI- 
TION pay asalary sufficient tu keep the 
wolf from the door. 

If y u have th: elements of succes: ip 
your make-up let us show you howto 
make the most of them. Write to-day. 


Address JOHN T. MARTINDALE, Vice-President 
Box No. 188, Indianapolis, ludiana. 
Corresponde:ice Strictly Confidentiai. 





Managers Wanted 


IN 


RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 
Address: 
A. P. Earle, General Manager. 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 











Paid Up Capital $1,000,000.06 








= ——~ — 
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ble after one year from date, except 
for non-payment of premium or any 
note given for the same or part there- 
of; or for violation of the condition 
relating to military and naval service. 
This policy shall constitute the entire 
contract; all statements made by the 
insured shall be deemed representa- 
tions and not warranties. 

That in event of the age of the in- 
sured being mis-stated, the amount 
payable shall be such as the premium 
paid would have purchased at the 
correct age. 

That this policy shall participate 
annually in profits beginning not lat- 
er than the end of the second year. 
The dividends declared may be with- 
drawn in cash, or applied to the pay- 
ment of premium, or to the purchase 
of paid-up non-participating additions 
to the policy re-convertible into cash 
at any time, or left to accumulate with 
interest at three per cent. subject to 
withdrawal at any anniversary or at 
the maturity of the policy. 

That after three full years’ pre- 
miums have been paid in cash the re- 
serve value, computed according to 
the American Experience Table of 
Mortality with interest at three and 
one-half (31-2) per cent., less a sur- 
render charge not to exceed two and 
one-half (21-2) per cent. of the 
amount of the insurance may be used 
at the option of the insured in any 
one of the following ways, provided 
there be no indebtedness against this 
policy: 

First: Applied to the extension of 
this policy as non-participating term 
insurance from the date to which pre- 
miums have been paid in cash, with- 
out any further payment. The value 
of any paid-up additions will be used 
to increase the term of extension. 
(Table 1.) 

Second. Applied to the purchase of 
paid-up non-participating insurance, 
on written request and surrender of 
the policy before the expiration of the 


thirty-one days of grace. Any paid- 
up additions will be added to the 
amount of the paid-up insurance, (Ta- 
ble 2.) 

Third, Borrowed on the policy as 
sole security, the note evidencing the 
loan to draw six per cent. interest 
payable annually in advance on the 
anniversary of the policy (plus any 


tax assessed on same locally), to be 
paid on or before the expiration of 
five years with the privilege of re- 
newal. Such loan will not be fore- 
closed upon the failure to pay inter- 
est or principal until the total indebt- 
edness against the policy equals the 
cash value. The loan value will be 
increased by the value of any paid-up 


additions. Consummation of loans 
may .be deferred by the Company 
ninety days. (Table 3.) 

Fourth. Collected in cash on sur- 


render of the policy before the ex- 
piration of the thirty-one days of 
grace, Payment may be deferred by 
the Company ninety days. (Table 4.) 

If no option is exercised, upon de- 
fault in the payment of premium or 
any note given for premium, such 
value shall be applied as provided in 
Table 1. If there be any indebtedness 
against this policy, the cash value 
shall be reduced thereby; the paid-up 
value shall be reduced proportionate- 
ly; and the extended insurance shall 
be for the face value of the policy less 
the indebtedness and for such term 
as said reduced cash value will pro- 
vide. 

That this policy will be reinstated 
at any time within three years from 
the date of lapse, provided it has not 
been surrendered, on evidence of in- 
surability satisfactory to the Company 
and the payment of premium arrears 
with six per cent. interest per an- 
num compounded and any other in- 
debtedness. 

That none of the terms of this pol- 
icy shall be modified, nor any for. 


feiture under it waived, save by an 
agreement in writing, signed by the 
President or Vice President, and the 
Secretary or Assistant Secretary, 
whose authority for this purpose shall 
not be delegated. 

In Witness Whereof, the Union Cen- 


tral Life Insurance Company has 
caused this contract to be executed 
in the City of Cincinnati, State of 
Ce WE. ce vtedianaee i a 
aeaee one thousand nine hundred 
WR cece awake 
J. R. CLARK, 
President. 





NEW POLICY VALUES. 





Increased Benefits to be Accorded its 
Members by the Home Life 
Insurance Co. 





The Home Life Insurance Company 
of this city will insert new values m 
its poticies commencing January 
1st. On a 20-payment life policy, 
age 35, premium $36.20, the values 
are as follows: 


Extended 
Loan or Insurance 
Yrs. Cash. Paid-up. Yrs. Mths. 
3 $54.56 $124 6 4 
4 79.96 177 9 1 
5 107.52 234 11 11 
6 133.40 285 14 2 
7 162.64 341 16 4 
8 192.77 396 18 3 
9 223.81 452 19 10 
10 255.78 506 2 2 
11 286.24 556 22 3 
12 317.68 605 23 bj 
3 350.16 655 24 0 
14 383.70 705 24 10 
15 488.33 753 25 8 
16 454.11 802 26 7 
17 491.07 851 27 s 
18 529.31 900 29 0 
19 568.89 950 31 0 
20 609.92 1000 





CONNECTICUT MUTUAL LIFE, 





The Connecticut Mutual Life will 
shortly issue a new line of policies 
which will mark an era in the history 
of that company. Though not ready 
for distribution it can be stated that 
they will provide for: 

Incontestability after two years, ex- 
cept for non-payment of premium. 

Freedom of Residence and Occupa. 
tion from date of issue (war service 
during first two years excepted). 

After two annual premiums have 
been paid, 

Paid-Up Insurance (automatic) par- 
ticipating annually in surplus, and 
with annual cash values, 

Extended Insurance upon surrend- 
er (without deduction of any prem- 
jum in the event of death) participat- 
ing annually in surplus, and with an- 
nual cash values, 

Annual Cash Values, 

Loan Values at any time. 

Annual Cash Dividends, beginning 
with the payment of the second an- 
nual premium, which may be; 

(1) Left with the company to ac- 
cumulate at interest, subject to with- 
drawal at any time; or 

(2) Used in reduction of prem- 
ium; or 

(3) Used to purchase reversionary 
additions participating annually in 
surplus and with cash value guaran- 
tees. 

Thirty-One Days of Grace in pay- 
ment of any premium after the first 
annual premium, 

Re-Instatement at Any Time After 
Lapse, upon evidence of insurability 
any payment of back premiums with 
interest. 

Change of Beneficiary. 

Afinuities, or Dividend-Earning In- 
stalments, if desired, at maturity of 
policy. 

Any new policy Issued during the 
balance of the year 1907 may be ex- 
changed in accordance with an agree- 


‘ness, be able to work with agencies 


‘life 
‘a man 





WANTED | 


IQTATE Matuat Lite 
Assurance Company 


Worcester, Mass, 








The advertiser would like to pur- 
chase an interest in an established 
state or general agency of either of 
the following companies: Provident 
Life & Trust, Mutual Benefit, Penn 
Mutual or Northwestern Mutual. Ter- 
ritory not so much an object as a 
progressive partner. Am willing to 





Incorporated 1844, 





Financial Statement, Jan 1, 1907. 








: Oe er cpa 138, 

pay a liberal cash sum. Address, in pect = smoue 
strict confidence, “Purchaser,” East-|~ = #8 “*********** 
ern Underwriter Office. SURPLUS .......... $2,819,718.19 

A well known (life insurance! A, G. BULLOCK, President. 
company desires to secure’ the H. M. WITTER, Secretary. 
services of a young  unmarried| Burton H. Wright, Supt. of Agenctes. 
man who has had sufficient 


experience in the life insurance busi- 





already established. .A very liberal 
salary with expenses, will be paid to 
the right party, whose references 
must be of the very best. Address 
“Supervisor,” Eastern Underwriter 
office. 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 





After January ist, a position in the 
insurance field will be open to 
who is willing to assume 
charge of the Atlantic Coast Depart- 
ment of a prominent life insurance 
‘company, and whose record will bear 
the strictest investigation. Salary 
‘proportionate to ability, with addition- 
al compensation on all business pro- 
duced, and expenses. .Address “At- 
lantic Coast,” Eastern Underwrit- 
Office. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 

This Company, with its more than fifty years ot 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent. 








SUPERINTENDENT OF AGEN- 
CIES FOR FOUR EASTERN 
STATES TO WORK WITH AGENTS 
AND SECURE MORE MEN. ONE 
OF THE BEST EASTERN ANNUAL 
DIVIDEND COMPANIES. AN AM. | 
BITIOUS YOUNG MAN CAN HERE | 
FIND AN EXCELLENT OPPORTUN.- | 
ITY FOR THE FUTURE. SALARY | 

| 
{ 
| 
| 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 


DYER & FOSS, GENERAL AGENTS. 








AND EXPENSES. ADDRESS “AN- 
NUAL DIVIDEND,” EASTERN UN- 
DERWRITER OFFICE. 


The Agent’s Company. 





A general agent for Buffalo, N. Y., | 
and vicinity, by a pprogressive life! 
insurance company, with up-te-date | 
policies and satisfactory commission | 
contracts. To the man fully qualified | 
to take charge of an established of- 
fice a liberal arrangement will be 
made. Address, “Buffalo,” Eastern 
Underwriter office. 


The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 


ss 
General agent for Western Penn.- | -. 

sylvania with headquarters at Pitts-| | he most successful company 
burgh. Party must have had experi- in the world for its age. 
ence; references as to character and 
ability first-class, and be in position to 
finance himself, outside of office ex- 
penses. Address “Pittsburgh,” East- 
ern Underwriter office. 





Cost and Protection 
Guaranteed. 

Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State. 


Write for Information. 





An individual, or firm, well known 
in Philadelphia and capable of inter- 
viewing the wealthier classes on a 
proposition that can be demonstrated, 
a good investment, to send their 
names and addresses with references 
to “Investment,” Eastern Underwriter 
Office. . 








DESIRED WITH 


Correspondence SOLICITORS 


Not necessarily men having had experience in the life insur- 
ance business. We have a well known, progressive 
company with all the desirable policy contracts, and are 
in a position to offer profitable employment to solicitors 
who, after satisfying us of their ability will be placed as 
general agents in cities outside of New York State. 

Address in confidence “Solicitor,” 
Eastern Underwriter Office 








ment of the Company for a policy of 
the 1908 form, if a request to that 
effect accompanies the application. 

The Connecticut Mutua] thus offers 
a policy which will meet every con- 
tingency as it may arise. 


INSURANCE. 





NEW ERA IN LIFE 
Conditions of 1907 Reviewed by Sup- 
erintendent of Agencies Murray 
of Home Life. 

In his December letter to the 
agency force of the company, George 
W. Murray, superintendent of agen- 

cies of the Home Life Says: 

“The year 1907 marks a new era in 
the history of American life insur 
ance. It is the first time in the an 
nals of the business when the State 
has undertaken to interfere with the 
exercise of administrative functions 
by the responsible directors. The 
companies transacting business in 
New York State have been compelled 
to limit the cost of procuring new 
business, no matter where obtained, 
to a definite commission percentage, 
and that in the face of competition 
from innumerable companies operat- 
ing in the South and West which do 
not seek a license to transact bus!- 
ness in New York State, and there- 
fore are not amenable to its insur 
ance laws or restricted in their ex- 
penses by any legal requirement. 





“With the inability by réason of 
the Law to financially assist agents 
by loans or cash advances against 
commissions to be earned, and with 
a radical cut in the commission 
schedule, he would be a _ visionary 
individual indeed who would expect 


to see the former year’s issues of new 


insurance duplicated. We are, how- 
ever, not unmindful of the law of 
compensation. If we have not se- 


cured as large a volume of business 
as heretofore we have not disbursed 
as large an amount in expenses, and 
the amount thus saved, distributed 
in various ways for the policyholders’ 
benefit, ought eventually to bring 
about an ever-increasing ratio of new 
and renewal business. At any rate, 
the year 1907 must be regarded as 4 
pivotal one, from which to judge fut- 
ure records of progress, 

“We give way to no one in recog: 
nizing the fundamental necessity of 
a loyal and enthusiastic agency force 
if a company would carry on its mis- 
sion in the most effective and satis- 
factory manner; and any one who 
would undermine that loyalty or dam- 
pen that enthusiasm by unfair or in- 
equitable treatment ought to have no 
voice in the councils of a company’s 
management. This may seem axio- 
matic, but inasmuch as the Insurance 
Laws in their relation to agency com- 
pensation do not appear to be thor- 
oughly understood, we may be par- 
doned fer stating our position, There 
appears to be a ray of light illuminat- 
ing the minds of those who may be 
instrumental in ameliorating some of 
the hard conditions with which the 
field force are now confronted. But, 
whatever the outcome of effort in 
that direction may be, We are con 
fident that those of us, both in the 
“field” and at headquarters, who have 


devoted years of service in the up 
building of the business of the insti- 
tution. will not allow any retrogres- 


sion, but will, so far as it lies in our 
power, keen the old “Home” in the 
position of being, as a leading Insur- 
ance Commissioner recently remark- 
ed, “one of the best life insurance 
companies in the countiv.” 
Convicted of grand larceny Jona 
than J. Arisio. who is credited with 
havine embezzled nearlv $223.000 fram 
the Italian Savings Bank of New 
York, while emploved as receiving 
telier for the institution, was on Mon- 


day sentenced to serve not less than 


four years and six months in prison. 


THE EASTERN UNDERWRITER. 


MUTUAL RESERVE AFFAIRS. 





Temporary Injunction Prevents the 
Change of By Laws So As to 
Increase Assessments. 





The controversy which has been 
waged between the Mutual Reserve 
Life and its assessment policyholders, 
and which it was presumed would 
cease with a change of management, 
bids fair to continue. A meeting was 
called for Tuesday of this week with 
the intention of changing the By Laws 
to provide that between Dec. 15 and 
Jan. 1, the actuary of the company 
should compute the amount of all 
death claims accrued, all lawful lia- 
bilities and the reserve against out- 
standing policies, and then make an 
appraisal of the assets of the com- 
pany to see if there were any defici- 
ency. In case such appeared the pro- 
posed amendments authorized the Di- 
rectors to assess the deficiency upon 
the assessment policyholders, together 
with a margin of 121-2 per cent. for 
shrinkage, this assessment to be paid 


in advance, and in lieu of payment to- 


against the 


5 per cent. 


stand as a loan or lien 
policy, bearing interest at 
a year. 

The policyholders’ committee secur- 
ed a temporary injunction restraining 
action along this line and there was 
nothing left but to adjourn the meet- 
ing. 

The charge is made that the step 
was taken with the purpose of af- 
fording an opening by which an alleg- 
ed impairment could be made good. 


Equitable’s New Director. 





Ludwig Nissen, a diamond merchant 
of No. 182 Broadway, was elected a 
director of the Equitable Life Assur- 
ance Society yesterday to succeed Jo- 


seph Bryan, of Richmond, Va., re- 
signed. It is understood that Mr. Nis- 
sen’s name was selected from a list 


of more than 250 names which were 
submitted to the board of trustees, of 
Which Grover Cleveland is chairman. 

Mr. Nissen has lived in Brooklyn 
ever since he came to this country 
as a boy. He is a direc- 
tor in the National Association of 
Manufacturers, the New York Board 
of Trade and ‘Transportation, the 
Guardian Trust Company, the Judge 


Publishing Company, Long Island 
Safe Deposit Company, a trustee of 
the Dime Savings Bank of Brooklyn 
and vice-president and director of 
the Oriental Bank. 





DISCUSS NEW POLICY. 





Western General Agents of Phoenix 
Mutual Life Posted on Com- 
pany’s Latest Contract. 





To familiarize the field workers of 
the Phoenix Mutual Life with the 
Company’s latest policy (a copy of 
which appears in another column) a 
meeting of its Western general agents 
was held at Chicago on Monday, 
while the Southern men gathered at 
Louisville yesterday. Both meetings 
were attended by A. A. Welch, vice- 
president and actuary of the Phoenix 
Mutual and by Winslow. Russell, its 
assistant superintendent of agencies. 


Praises Northern Life. 

Commissioner Love of Texas was 
in Chicago last week and examined 
the Northern Life which has been 
admitted to that State He gave the 
company more than usual praise for 
the methods it follows, stating that it 
embodies his ideas of life insurance 


reform. M. G. Hodnett. formerly 
with the New York Life becomes 
manager of the Northern at Austin, 
Texas for quite a territory. Geo. T. 


Wilson, formerly manager of the Chi- 
cago agency of the Northern becomes 
agency director at Dallas. 





Exodus From Wisconsin. 

the list of stalwart life insur 
companies that have already 
their purpose of leaving 
Wisconsin on the first of the year 
when the jumble of new laws be- 
comes effective in that common: 
wealth, must be added the Home Life 
of New York and the Connecticut 
Mutual Life of Connecticut. 

Warrant for Its Action. 
decision of the United 
Supreme Court the Mutual 
Life of New York was acting well 
within its rights when some years 
ago it discarded its former title of 
Mutual Reserve Fund Life Associa- 
tion. 


To 
ance 
anncunced 


By 





Security Mutual 
Life Insurance Company 


BINGHAMTON, N., Y. 


CHARLES M. TURNER, : 


President 


Issues the New York Standard forms of 
policies providing annual dividends. Men 
of ability wanted in unoccupied territory. 
For particulars, address 


C. H. Jackson, Agency Sec’y, 


Home Office 





1894 


H. W. Bennett, Pres. 


1907 
W. S. Wynn, Vice-Pres,. 


C. F. Coffin, Agency Mgr 


The State Life Insurance Co. 


Indianapolis, Indiana 


Strong. 


Progressive. 


Conservative 


Has Made World-Recerd 


Every policy secured by d ‘posit with State, 


for 1908 unsurpassed 
agent. 


Address, Charles F. Coffin, 


Agency 


New policies 


Attractive to insured and 
Good territory for good men. 


Manager. 1231 State Life Bidg. 
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December 12, 1907. 


Most Liberal and Attractive Policy 
Before the Public ! 


The NEW Low-Cost Policy 


Issued by 
THE PRUDENTIAL 


The Low Premi- 
um Rates Will 
Surprise YOU. 
The Policy Con. 
tract Will Sur- 
prise YOU, 

The Agency Con- 
tract Will Still 
Further Surprise 
YOU. 


STRENGTH OF 
GIBRALTAR 





The Prudential Insurance Company of America 
Incorporated as a Stock Company by the 
State of New Jersey. 

JOHNF. DRYDEN, President. . 
Home Office, NEWARK, N, J. 





| 
AM READY to contrac: 
with Producers” 
’ represent an up-to-the- 
hour life company for excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana, Forty years of suc- 
cess. Highest standing. Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
Penobscot Building, Detroit, 
Mich. 


lo 





States | 
Reserve | 





( Course of In:urancs Education 
(1 ; Department for Furnishing 
| Prospects. New Model Policy 


ILL Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Co., 


HARTFORD, CONN. 


Write Home Office. 





Do You Believe 


In MASSACHUSETTS life insurance 
on the NON-PARTICIPATING plan 
with a DISABILITY CLAUSE? 


But One Company 


great advant- 





combines these three 


ages. 


For terms of District Managers and 
Agents write to 


The Columbian National Life 
Insurance Company 


t 176 Federal St., Boston, Mass. i 
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EIGHT REASONS WHY. 


Lapses Should Be Kept Down By the 
Agent—Permanent Results Count. 


In the number for December 2, the 
Prudential Weekly Record gives eight 
reasons why a solicitor should en 
deavor to keep down lapses by writ- 
ing business of a permanent charact 
er. They are as follows: 

“1. If personal solicitation cannot 
save a policy from lapsing, it would 
be well to communicate with the 
Home Office, stating the exact cir- 
cumstances in the case, 

“2. Always remember that it is 
not in the interests of the policyhold- 
er to lapse his policy. If he does so 
and applies for new insurance, he 
must pay a higher premium. If he 
wishes to renew his old policy, his 
physical condition may have become 
so impaired as to make revival im- 
possible, 

“3. An insurance policy has a more 
certain value than real estate; by 
lapsing it a man sacrifices a part of 
his property. 

“4. Every policy lapsed detracts 
from your year’s record just as much 
as a new policy adds to it. 

“5. Suppose that you write $30,000 
of Ordinary a year and allow $20,000 
of it to lapse. You are really not in 
as good a position as the man who 
writes $10,000 of persistent business, 
because you have been more expen- 
sive to the company. 

“6. Lapses give you a bad repu- 
tation and cause the Company trouble 
and needless expense. 

“7. To prevent lapses make it 
your aim to write only A-No. 1 busi- 
ness. A careful selection of pros- 
pects makes it possible to write not 
only the business that stays and pays, 
but brings into the company that class 
of people who can always be de- 
pended upon to assist you by sug- 
gesting other prospects. 


“8 Selling the right policies in 


the right place will also prevent 
lapses. Study well the needs of your 
prospect and furnish him with the 
details of the policy which is es- 


pecially suited to his particular case.” 

Viewed from a selfish standpoint 
entirely every agent should detest 
lapses. What is the use working un- 
less something is accomplished? The 
story is told of a man who, eager 
for an opportunity to do something, 
thereby earning the means of sus- 
tenance, approached a business man 
and asked for “employment at any 
kind of labor.” The business man 
had nothing to offer, but realizing the 
apparent needy condition of the ap- 
plicant asked him to carry a pile of 
bricks from one side of a street to 
the other. The task having been per- 
formed the laborer reported for other 
duties. “What,” said the business 
man, “have you removed all those 
bricks, and placed them in good or- 
der?” Upon receiving an affirmative 
reply, and being desirous of furnish- 
ing further employment, he directed 
that the bricks be carried to the for- 
mer position. He was rather sur- 
prised to hear the man refuse, but 
more particularly to hear him say 
that he desired some real work to do, 
not merely something to occupy his 
time. 

Life is too short, even at best, to 
idle away time, or devote attention 
to temporary results. Imagine a 
builder putting material in a struct- 
ure with the full knowledge that be- 
ing of an inferior quality, it must be 
removed and replaced. 


Such results are no more disast- 


rous to the builder, than are exces- 


sive lapses to an agent. Life insur- 


ance institutions to perform their 
function must have permanency as 2 
basis. A satisfied body of policy- 
holders is a valuable asset, and as a 
rule those who lapse are dissatisfied. 
Conditions may be such as to warrant 
a lapse, but the agent can in many 
instances prevent the conditions by 
“selling the right policies in the right 
place.” 

Have a definite object in view when 
soliciting and keep in mind that the 
business that stays is the business 
that pays,” for the policyholder, the 
agent and the company. 

Superintendent Benjamin Tomes, 
of the New Brunswick, N. J., district 
of the Metropolitan, in a letter of 
recent date, says: “I have been in 
charge of this District for eight 
months, and during that time it has 
put up as good a record, as was made 
in the twelve months of 1906. The 
nine months’ work to January 1, while 
I have been in charge, will show a 
decided gain over the twelve months 
of 1906. Agent John Giblin, of this 
District, was promoted to an Assist- 
ant Superintendent under date of Oc- 
tober 7th. He is putting up a very 
creditable record both in Ordinary, 
Industrial and percentage of Collec- 
tions. Assistant J. M. Dermody still 
leads the district in Industrial in- 
crease, with Assistant Queenan a 
close second. Agent I. Galatzer has 
an Industrial increase to his credit of 


$25.00 for the year, and since July 
Ist has been the leader in Ordinary 


issue. Assistant Geo. Applegate leads 
in personal Ordinary issue for the 
year, and maintains that he will have 





a decided lead at the close of the 
current month.” . 

The Allentown, Pa., No. 1 district, 
of the Prudential, Superintendent L. 
F. Miller, rounded out another good 
week to December 7th. Miller is al- 
ways to be depended upon. 


The leading districts of the Life In- 
surance Co. of Virginia in Class A, 
are Richmond, Va., 1; Norfolk, 2; 
New Orleans No. 2, 3; Charleston, 4; 
New Orieans No. 3, 5. 

We regret to announce the death, 
on the 9th instant, of Inspector J. M. 
Bankard, in Baltimore. Mr. Bankard 


sick for several years of 
consumption. He was a loyal Pru- 
dential man, ,having built up very 
praiseworthy records in the Baltimore 
1 and Denver, Colo., districts. He was 
well liked by all of his associates. 


had been 


The Frankford-Philadelphia district 
of the Metropolitan, Superintendent 
Dan Seaman, is a hard one to beat, 
every member of the staff is digging 
and digging hard. The year 1907 will 
close in fine shape with accounts in 
net advance payments, every man on 
claiming and a good healthy, enthus- 
jastic feeling running through the of- 
fice. 

Superintendent P. H. Kessler, of 
the Hoboken, N. J., district of the 
John Hancock, will close 1907 with 
better results, all along the line, than 
for years past. Every man in the 
district has done his best and the 
best is all that any man can do, 
Superintendent M. Spie- 
gel is leading the Dearborn-Chicago 
district of the Metropolitan in the 
Ordinary department for staff as well 
as personal work. His personal work 
is the best in the City of Chicago, 
having up to date issued $50,000. His 
staff work is considerably over $100,- 
000. Mr. Spiegel expects to close the 
year with a net issue of $150,000, and 
a personal issue of at least $70,000. 


Assistant 


Twenty-five superintendencies of 
the Prudential which lead in actual 
industrial increase for the year: 1, G 
S. Wainwright, Washington: 2. V. W 
Kenney, Baltimore 3: 3, A. X 
Schmitt, Chicago 2: 4, J. Pauer, Me 
Keesport: 5, J. S. Kendall, Chicago 1; 
6, Z. T. Miller, New York 8: 7, P. H. 
Showalter, Denver: 8, M. L. Mohor, 
Boston 1; 9, L. F. Miller, Allentown 1: 
10, S. Painter, Easton: 11, C. R 
Showalter, Milwaukee 2: 12, B. Hill, 
York; 13, W. A. Alexander, Brooklyn 


9: 14, J. M. Brown, Reading; 15, H. 
Shabshelowitz, Fall River: 16, A. 
Jeanes, Columbus; 17, C. Boni, New- 


ark 3; 18, H. R. Kendall, Louisville; 
19, E. W. Barrett, Vincennes: 20, E. 
H. Smith, Cleveland 1; 21, J. H. Mon- 
teith, Peoria; 22, J. M. Mackintosh, 
Cleveland 2: 23, C. M. Yoder, Phila- 
delphia 5: 24, B. F. Bates, Brooklyn 
1: 25, J. R. Russell, Pittsburg 1 

Hill-New York dis 


In the Murray 





EUREKA 


Home Office, Richmond, Va. 


LIFE INSURANCE 
——=> COMPANY 


Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 


A Safe, Sound, Reliable and Progressive Company 


Liberal and up-to-date Ordinary 
vespondence with writers 
4ddrenm PENN 


personal 


and Industrial 
solicited. 
SQUARE BUI! DING, PHILA DELPHIA, PA. 


Policies issued. Cor- 





The attention of Reliable Agents in search of desi*able contracts is called to the 


JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 
S. H. RHODES, President, 


ROLAND O. LAMB, Vice-President. 


None but the best forms of Life, 
See our Optional Annuity Policy. 


Policies issued. 
to the right men. 


WALTON L, CROCKER, Secretary 


Term and Installment 
Good Agency. contracts 


Endowment, 


FRANCIS MARSH, 
Manager for Eastern Massachusetts, 


JOHN HANCOCK BLDG. 


202 DEVONSHIRE STREET 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
«The Leading Industrial 
Insurance Company in 
America’”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
Ow, Man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach» The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the ‘Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





trict of the Metropolitan, Superintend- 


ent D. G. C. Sinclair, before the end 
of the year four assistants will hav« 
passed the $100,000 mark in Ordin 
ary. They are P. F. Lane, Jos. Gold 
farb, C, Murray and F. Manning. We 
will close the year with a good all 
round record in both Ordinary and 
Industrial and one that will compare 
favorably with Mr. Sinclair’s former 


records, that is, of course, taking in- 
to consideration the amount of insur- 
ance in force in the Ordinary depart- 
ment and the increase in premium on 
all Ordinary contracts. We have an 
excellent staff of men—in fact. the fin- 
est we have ever had since we have 


been in the insurance business. The 
district will finish up the year with 
a record to be proud of and intend 


to start in the New Year better than 


ever before 


Changes and promotions of the Life 
Insurance Co. of Virginia to Decem- 


ber 6th: A. C. Moss, Assistant in 
charge of Henderson, became. on 
November 25th, Assistant in Charge 
of Spray. Agent D. I Langston, Hen- 
derson, succeeded Mr. A. C. Moss, as 
Assistant in that district on Novem 


ber 25th, on which date Mr. Moss was 
transferred as above. W. C. Brittain 
Assistant at Kings Mountain. has been 
appointed Assistant in 
of November 18th 


Ch irlotte, as 


~ 2 e 

Superintendent Buckley and the 
members of the Waterbury, Conn.., dis 
trict of the Prudential, did some tall! 


During the week 
ith, 399 Industrial ap- 
$39.74 were written 
advance premium col 


hustling last month 
of November 
plications for 
with $45.76 of 
lected. Next 

Jonas Friedman has been promoted 
to assistant superintendent in the 
Murray Hill-New York district of thé 
Metropolitan. Mr. Friedman has made 


an excellent record with the company 


in the past three years, and we pre 
dict a brilliant future for him in his 
new position 

The banquet tendered Superintend- 
ent Robert Spencer, of the Philadel 
phia 4 district of the John Hancock. 
Was a grand success. Superintendents 
Sweeney, West, Lakes. Connors, with 
General Agent Hammer and a select. 
but distineuished number of guests 
from the Home Office, were present 
Whether it was Robert’s tenth, twen- 


tieth or sixtieth anniversary with the 
company, we cannot find out, but ft 
Was an anniversary and a great one. 
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This newspaper is owned and pub- 
lished every Thursday by The East- 
ern Underwriter Company, a New 
York corporation, office and place of 





business, 105 William street, New 
York City. B. F. Hadley, President; 
T. H. Swartz, Vice-President; G. A. 


Watson, Secretary and Treasurer. The 
address of the officers is the office of 
this newspaper. Telephone 2497 John. 


B. F. HADLEY, G. A. WATSON, 
. Editors. 


T. H. SWARTZ, Business Manager. 
Subscription Price, $3.00 a year; 
Single Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. Y., under the Act of 
Congress of March 3, 1879. 


LIFE PRESIDENTS’ ASSOCIATION. 


Too much importance cannot be a‘- 
tached to the meeting of life insur- 
ance presidents and State Insurance 
Department officials held in this city 
last Friday and Saturday. The top- 
ics discussed were of a most timely 
but of the 


gathering is not confined to this feat- 


nature, the significance 


ure alone. 

A common fear of rapidly increas- 
ing dangers and burdens, probably 
for the first time wiped out territorial 
lines; there was no North, no South. 
West. By 


noted 


glancing at 
elsewhere, 


no East, no 
the representation 
and we do not think all are included, 
it will be noted that they came from 
far and near, ,in every direction. .The 
old cry of 
entirely discounfed in 
feeling which predominated through- 
out the entire meeting. . 

The same may be said in regard to 
the existence of classism among life 
No better evi- 
ever 


“eastern oppression” was 
the cordial 


insurance institutions. 
dence of fraternization was 
shown than existed during these ses- 
sions. Taking a single illustration, 
We do not believe there was an in- 
dividual present who withheld 
atory praise upon the masterly ad- 
of Darwin P. Kingsley, 
of the New York Life. On the 
other hand Mr. Kingsley and_ his 
brother officer, Thomas A. Buckner, 
were among the first fo applaud the 
eloquent address of Vice-President 
Coffin, of the State Life. Secretary 
R. L. Cox noted this spirit and ven- 
tured to assert that the motives of 
the were such that it 
include all compa- 
conducted that it 
into confidence, and co- 
Insurance Commissioners, 


dress 
dent 


Associaion 
not only 
but be so 


should 
nies, 
could take 
operation, 
legislators and the public. 

If this much alone has been ac- 


complished the association has more 


than justified its existence. After al! 
a ecompetitor (the supposed enemy) 
is not so bad when you rub up 


laud- 


presi- 


against him and really find him out. 


* © * 

But this meeting bad another bene- 
ficial effect, in that it disclosed the 
real caliber of company officers. Does 
any one think for a moment that the 
Wisconsin people, for example, would 
it now called upon to enact, or recom- 
mend legislation for that State be as 
artibrary and vindictive as when con- 
sidering bills which were recently en- 
acted? 

They saw a new light and it was in 
evidence for genera] observation. It 
may be said that the light came too 
late, but certainly it may yet be in- 
strumental in assisting to dispel the 
“darkness” which has been cast up- 
on life insurance fn the Badger State. 

The same may be said as regards 
officers of other States. What 
amounted to a request for the ap- 
pointment of a conference committee 
emanated from the Commissi ners 
present. The AsSociation most read- 
ily acquiesced thereby paving the way 
for a friendly discussion of future 
questions of mutua) interest. 

If companies cannot secure fair and 
impartial consideration from the leg- 
islator, it is largely because of a mis- 
understanding; and the same is true 
as regards the public. Herein lies 
the great work of the Association, 
which in reality is a clearing house 
for co-operative effort. Chairman 
Cleveland stated that one of the 
principal causes of friction is that 
the business phase of life insurance 
is not as well understood as the sen- 
timental. Secretary Cox pointed out 
the need for educating the policy- 
holder in order to remove mistaken 
impressions. How is this work to be 
carried on? Time and money would 
be extravigantly wasted by the appli- 
cation of individual effort. In unity 
there is strength. Superior wisdom 
not infrequently emanates from ex- 
tended council. 


* * - 


So well have the affairs of the As- 
sociation been conducted that there 
is no necessity for suggesting that 
the present is a most opportune time 
to extend the scope of membership. 
When the Association was first organ- 
ized fears were expressed that its 
motives would be misconstrued by 
the public and the possibility of do- 
ing good be offset by the claim of 
a combination for extortion. No op- 
portunity has been given for justifica- 
tion along this line, 

It was also feared that the larger 
companies were seeking this means 
of holding the whip hand over the 
smaller companies, and this also 
proved a groundless assumption. 

The Association has fully demon- 
strated that its object is to improve 
the general conditions of the busi- 
ness by bringing about better prac- 
tices among companies, which un- 
doubtedly will be of benefit to policy- 
holders, and yet owing to a deluge of 
proposed insurance legislation, little 
time has been afforded for action 


along the lines originally intended. A 
great opportunity will be presented 
during the coming year and petty 


differences should be buried in a 
concerted move for a common good. 





OWNERSHIP OF BUSINESS. 


The question of ownership has 
been fairly well thrashed out and it 
i@ generally accepted that it be- 
longs to the agent. It might better 
be said that it btlongs to the fellow 
who comes in contact with the as- 
sured. No matter where the subject 
has been put to a test the personal 
equation has been a large factor in 
deciding the issue. 

In smaller cities and country towns 
it is the agent, the direct represen- 
tative of the company. He occupies 
the dual position of enjoying the con- 
fidence of company and assured. In 
larger cities honors may fairly be 
decided between the agent and what 
are known as “feeders.” In New 
York it is the broker. 

No better evidence of this could be 
cited than the experience of the Ban- 
ta agency. Two months ago it was 
the most powerful agency in the city. 
and in fact the largest in the United 
States, with an annual premium in 
come of over a million and a quarter 
dollars. Today the Banta Agency has 
not a company. The clerks have all 
been discharged and the only vistage 
remaining the obligations to 
clear up. 

Companies unhesitatingly located in 
other agencies with the full expecta- 


are 


tion that they weuld receive as 
large a premium inccme dur- 
ing 1908 as in 1906 and 1907. Why? 


Because the business will, to a large 
extent follow fhe company. It is 
controlled by the broker. He 
the office where facilities for placing 
are most to his liking. 

The Agency 
been able to make any headway in 
Manhattan. fn fact no special effort 
has been made along this line, so far 
as our knowledge goes. The condi- 
tions which jit would have to confront 
would differ from those existing in 
any other city. It would be an in 
vasion of the brokers stronghold and 
the conflict would be a stubborn one. 

In this connection the story as te 
how the agent, and finally the com- 
pany, was dispossessed in New York 
would make interesting reading. Pres- 
ent conditions were not of mushroom 
growth and that they will 
wafted away as the morning 
is generally conceded. 


seeks 


movement has neve? 
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CHARGES WERE FALSE 


In the Eastern Underwriter of 
June 6 commenting as to the wrong 
inflicted upon John R. Hegeman, we 
stated that a multitude of friends 
would bear with him sympathetically 
and patiently until complete vindica- 
tion was officially recorded. It came 
in a partial manner when Judge 
Dowling of the Supreme Court of New 
York dismissed seven indictments for 
perjury which had 
against Mr. Hegeman. 

It is an easy matter to accuse on2 
of wrong doing, even without the 
faintest tinge of fact upon which to 


been lodged 


base the accusation. But fortunately 
when reviewed by a court of justice 
something more than accusation is 
necessary; otherwise the court is 
speedy in dismissing the charge. 

There is a measure of consolation 
in such a_ vindication, but what 
about the injury inflicted? Will the 
great heart of John R. Hegeman go 
out in forgiveness to'those who have 
so unjustly dealt with him? Verily, 
it will. It could not be otherwise. 

After reviewing the case, Justice 
Dowling in dismissing the matter, 
said in part: 

“The learned and exhaustive brief 
of the district attorney contains no 
answer to these questions, nor is 
there any answer to be found any- 
Where in the record. I have read 
carefully every line of testimony sub- 
mitted to the grand jury, and there is 
nowhere a suggestion of criminal in- 


tent in anything that was done. A 
motive is plainly apparent, and in 
fact it appears by the testimony of 


several witnesses, and that was to 
show by’ the annual reports that the 
Metropolitan Life Ins, Co, was not a 


loaning company, or, as one of the 
Witnesses put it, the officers did not 
desire to have it known that they 
were loaning on collateral, as other- 
wise they would be overwhelmed 


with applications for loans on collat- 
eral. 

‘But was the intent an unlawful 
one? The intent obviously was to ex 
clude from the annual reports all 
references to syndicate operations 
and collateral loans, fhat it might 
not appear that the company was in 
vesting any money whatever therein, 
and to accompl!fsSh this by having a 


sale and resale of these securities 
the sale taking place before Decem 
ber 21, and the resale after January 
1. But wherein does this consti 


tute an attempt to defraud? 

“The mere making of a false en 
try in corporate books is not, under 
the present state of our law, a crime 


Such an entry might be made in 
various ways and for various pur 
poses. It might be made (a) through 


mistakes; (b) to accomplish by ap- 
propriate fictitious entries a proper 
bookkeeping result; (c) to concea! 
the evidence of a crime already com 
mitted, or to render its detection im 
possible or more difficult: (d) to fa- 
cilitate the commission of a future 
crime; (e) to defraud creditors, pres 
ent or prospective, stockholders or 
any other person; (f) to deceive 
some one with no purpose of gain 
profit or advantage, either contem- 
plated or possible of accomplish- 
ment, 

“It did not appear in the Hegeman 
case, that anyone had been deceived. 
There was some suggestion that the 
State insurance department might 
have been deceived, but there was n9 


such proof, as the year-end transac- 
tions had been going on for years, 
the entires appearing each year in 


the company’s book. 

“There is no proof that the 
Were not amply secured by 
eral; nor that the interest 
sufficient; nor that in any way the 
transaction was unlawful. The loans. 
as a matter of fact, have been shown 
by the testimony to have all been 
paid in full, nor is there any claim 
that the syndicate participations were 
unlawful, productive of Icss or even 
suspicious.” 


loan 3 
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Why was P. B. Arm- 
strong’s new fire insurance compsny 
called the Excelsior Fire? 
Pupil (noted for seeing 
ter they occur): 
sented stuffing. 


Teacher: 


things af- 
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G. §. A. YOUNG MENTIONED 


WELL QUALIFIED FOR POST. 





Former United States Manager of 
Manchester Talked of as Secre- 
tary of Suburban Exchange. 

While the executive committee of 
the recently launched Suburban Fire 
Insurance Exchange has as yet given 
no serious consideration to the selec- 
tion of a permanent secretary, the 
name of George S. A. Young, former- 
ly United States manager of the Man- 
chester Assurance Company of Eng- 
land, and prior thereto for many years 
Metropolitan and Suburban manager 
for the Hartford Fire, has been men- 
tioned frequently for the position, and 
finds general favor with company 
executives. During his connection 
with the Hartford Mr. Young was in 
intimate touch with the suburban ter- 
ritory. He knows personally the great 
majority of local agents in the field, 
by whom he is held in high esteem. 
To a rare degree Mr. Young possesses 
the diplomatic qualities so essential 
to the proper conduct of an associa- 
tion office, and is thoroughly persona 
grata both to managers and _ local 
representatives. Moreover, if he 
could be induced to accept the office, 
Mr. Young is so situated that he could 
give it his immediate and complete 
attention, a most essential feature, 
during this critical stage of the organ- 
ization’s career. 

In Immediate 

Some forty company 
tives were present at the meeting 
last week, when it was decided to 
launch the new organization, although 
it is understood that fully ninety per 
cent. of the companies writing in the 
territory have joined the movement, 
and that still others will shortly come 
in. Appreciating the desirability of 
prompt action it was the unanitnous 
decision of the meeting that the rates 
and rules for the Suburban Fire In- 
surance Exchange become immediate- 
ly effective, and all companies in the 
agreement were to so notify their sub- 
urban agents, accompanying their let- 
ter of instruction with a copy of the 





Effect. 
representa- 


new tariffs. The present dwelling 
house rates in protected cities and 
towns call for 40 cents for three 


years, with a like charge for contents. 
In unprotected centres the rate for 
dwellings and contents is 75 cents. 
Under the new schedule brick dwell- 
ings in protected places will pay 25 
cents for three years, while 40 cents 
will be demanded for contents. Frame 
dwellings will pay 40 cents for three 
years, and their contents 50 cents. Un- 
protected dwellings and their contents 
will be rated at 75 cents, while barns 
will have to pay a flat one per cent. 
for three years. 

From the instructions accompany- 
ing the minimum rate table we quote: 

“The risks entitled to ratings nam- 
ed in the first two columns must be 
protected by Gravity or Holley Sys- 
tem of Water Works, or steam fire 
department with approved water sup- 
ply; a Volunteer or Paid Fire Depart- 
ment, equipped with a good and suf- 
ficient supply of standard 21-2 inch 
Hose, Hose Carts, and not to be lo- 
cated over 500 feet distant from a 
hydrant. 

“The classes :—Alms- 
houses, Poor Houses and Country 
Farms, barns and out buildings, 
Apartment Houses and Flats—build- 
ings and household furniture only— 
barns strictly private, family village 
barns, and (or) contents farm— 
churches, pipe organs therein; club 
houses, court houses, and buildings 


following 


occupied solely for public olfices— 
dwellings and contents; occupied by 
not more than two families; green 
houses, private hospitals and benev- 
olent homes; jails, penitentiaries; 
school houses, stores and (or) sa- 
loons; summer cottages and summer 
residences, and summer camps, may 
be written for a term of three (3 
years at two and one-half (21-2) an- 
nual rates. 

“Dwellings, summer dwellings, pri- 
vate barns, private green-houses, 
club houses, churches, schoo] houses, 
public buildings when wholly occu- 
pied as such; almshouses, poor houses 
and country farms, hospitals, benev- 
olent homes and farm property an? 
the contents of such buildings; apart- 
ment houses and flats and store build 
ings and household furniture in use 
therein. All others for one year only. 

“NOTE—Brick and frame, or stone 
and frame buildings, iron-clad build- 
ings and veneered buildings, to be 
classed as frame buildings. 

“All the following rates are for 
bcth buildings and contents: 

“All rates herein require 80 per 
cent. reduced rate average clause, 
with application to specific items in 
policv, for a specific form of policy, 
or 100 per cent. average clause for 
blanket form policy.” 

Shallcross Resigns Presidency. 

Elected president of the new Ex- 
change, Cecil F. Shallcross, manager 
of the Royal, immediately upon be- 
ing apprised of that fact, positively 
refused to serve. He stated that he 
was already upon seventeen insur- 
ance committees of different kinds 
and felt that in justice to the Royal 
he should devote more, rather than 
time to the company’s affairs 
than he is now doing. Henry Evans, 
president of the Continental, was then 
urged to take the office, but he too, 
declined upon the plea of other dut- 
ies occupying his entire attention. Jo. 
seph McCord, vice-president of the 
Hanover, is vice-president of the as- 
sociation and as such is performing 
the functions devolving upon the pres- 
ident. The executive committee of 
the Exchange is made up of the fol 
lowing gentlemen: Messrs. Hoyt. Liv- 
erpool and London & Globe; Babb, 
Northern; Kelly, Westchester; Lud- 
lum, Home; Evans, Continental: Bis- 
sel, Hartford; Smith, National: Dun- 
ham, Firemans; Mackay, Springfield 
Fire & Marine: Prentice, Pennsyi- 
v-niq and Lindsley of the Fire Asso- 
ciation. 


less 





Monongahela Election. 

The directorate of the Monongahela 
Insurance Company, of Pittsburg, as a 
result of the recent annual election, 
is as follows: C. H. Spang, C. H 
Shinkle, N. Holmes, H. L. Mason, C 
D. Claney, J. T. Speer, J. A. Harper, 
G. McKountz. John H. Claney, H. E. 
Bidwell, W. S. McKinney, J. R. Snive- 
ly, R. H. Gilliford. M. W. Stoner and 
J. B. Keaggy. The latter are two 
new members. 

No steps have been taken as yet to- 
ward the selection. of a president to 
succeed the late Geo. H Berry. It 
would be a decided compliment ayd 
fitting recognition to elect Vice Presi- 
dent John H.Claney to the position 
Mr. Claney has been with the Monon- 
gahela for a long period, and among 
the business interests of the Smoky 
City is esteemed as a man of the high. 
est integrity. 

Another elaborate plate glass win 
dow sign wasted. P. B. Armstrong 
seems to take a year in which to fig- 
ure out material for window display 
only to discover that he hasn’t the 
goods, 




















MARTIN NOW PRESIDENT. 


New York Special of Northern Be- 


comes Chief Executive of 
State Association. 

In line with long established 
dent A, G. Martin, the former vice 
president of the Underwriters’ Asso 
ciation of New York State, was elect 
ed president of the organization at 
its annual meeting, held on Tuesday 

Mr. Martin has covered New York 
as special agent of the Northern of 
London for years, and is widely known 
in the territory. He began his insur 
ance career in the New York offices 
of the Norwich Union in 1883, going 
with the Northern two years later. His 
first field position was as special agent 
for Eastern Pennsylvania, New Jersey 
and suburban New York. 
was placed in charge of the Empire 
State, handling the affairs of his com 
pany in a commendable manner 


prece 


Other officers chosen were as fol 
lows: Vice president, A. T. Lovett, 
Fire Association; second vice presi 


dent, Frank L, Curtis, Springfield F 
& M.; chairman of the executive com 
mittee, George M. Wyatt, Glen Falls 
Members of the executive committe« 
for three years, W. W. Lenox, Hart 
ford; Frank E. Burke, Home: C. E 
Dosser, Fireman's Fund. Members of 
the executive committee for two years 
William D. Hunter, Westchester: Ed 


gar P. Luce, Franklin: H. A. Robier 
North British & Mercantile. Members 
of the executive committee for one 
year, H. B. Smith, Aetna: E. Stanley 
Jarvis, Hanover; Fred W. Kentne: 
Queen; secretary and treasure! 


Charles K. Coit. 


Receiver for National Mutual Fire. 


Arthur C. Wakeley has been ap 
pointed receiver for the National Mut 
ual Fire of Omaha, by Judge Redick 
of the district court. The judge said 
he thought the personal friendship be 
tween Edward M. Martin, whose ap 
pointment has been requested by the 





1S Worth a pound 
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State auditor's department, and one 
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sufficient to disqualify E. M 
Coffin, president of the company, had 
filed an objection to the appointment 
of Martin, alleging he had acted as 


Mr. Rhoades, a 


oi the compan 


attorney member 


ADDS TO ITS STRENGTH, 


Capital and Surplus of Guardian Fire 


Each to Be Increased 
$100,000. 

The directors of the Guardian Fire 
of Pittsburg, have recommended that 
a stockholders’ meeting be called fo1 
the purpose of increasing the capital 
stock of the company $100,000. bring 
ing it up to $300,000. The new stock 
will be put in at $200 per share there 
by adding $100,000 to the net surplus 

The people back of the Guardian 
stand well in financial circles in Pitts- 
burg and Nave for some time contem 
plates increasing the financial 
strength of the company Some little 
time will be required to arrange the 
details essential to the change. but 
no difficulty will be experienced as re 
gards the subscriptions and payment 
on the new stock when called for 


PROBLEM SOLVED AT LAST. 
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’ es o 
fort five former allowe This 
imitation of commission W 
unquestionably impel many s0- 
icitors who merely worked 
fire insurance as a side line. to drop 
the business and giv there whole 
attention to other calling As a 
consequence le legitimate nsurance 
man wil he gaine 

The agreement will shortly be sub 
mitted to th comipanies represented 
in Washington f Signature, and it 
is expected tha a including the 

Continental and the Northwes ern Na 
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tional, will endorse the movement. 
Last Year’s Business. 

The list of companies writing in 
the District of Columbia together 
with their respective premium in 
comes last year is as here given: 

In 1906 the premium income re 
ceived from the District of Columbia 
aggregated $773,398, apportioned 
ameng companies as follows: 

Washington companies: Arling- 
ton, $26,007: Columbia, $15,515: Com- 
ial. $14,993: Corcoran, $15,696; 
Firemen’s, 24: Franklin, $12°328: 
German-American. $17,178; National 
Union, $17,069: Potomac. $18,896. 

Agency companies: Aachen and 
Munich. $2.552: Aetna, $6370: Agri 
cultural, $8.713: Allemania, $1, : 
American, $3,919: American Central, 
$2,339: Atlas, $4.114: Ben Franklin, 
$1,901: Boston, 733: British Ameri 
ea, $1.905: Buffalo Commercial, $1,- 


4 Buffalo German, $4.176 Cal 








mere 








‘ 














donian 3.475: Citizens, $4.665; 

Jen, $4,150: City of New York 
County, $1,651 Columbia, $3 
Commercial Union, $9,975: Connecti- 
eut $4,149: Continental 





Duchess. $489: Dixie, $2,126: Dela 





ware, $1,828 Delaware of Dover, 
£840: Equitable, $698: Eagl $3.478: 
Fir Association. $7,071; Firemen’s 
£4063: Firemen’s Fund, $6,871: Fi 
delitv. $2.094: Franklin, Pa., $3,319; 
Georvia Home, $2522: German, Tl, 


$2.415° German Alliance, $9,012: Ger 
man, Wheeling. $1,616: German Am 
an. RPalt $959; German Ameri 
can, N. Y., $25,250: Granite State, $2,- 
ic Germania, $2.068: Girard, $1 
‘alls $3.119: Glohe & Rut- 
; Hamilton. $269: Ham- 
burg-Premen, $4 250 Hanover, $4.- 
211: Hartford. $19.244: Home. $28 
150; Indemnity, $1.486: Indianapolis, 
$1.964: Insurance Comnanv of N. A.. 
$5,386: Jefferson. $5 3: Law Tinion 
& Crown. $862; Liverpool. London & 
Glohe. $15,281: London & Lancashire, 
$4,170 London Assurance, $1,452: 
Tumberman’s, $1121: Mereantile F 
& M.. $334: Milwaukee $985: Mil- 
waukee Mechanies. $3.750: National, 
fonn., $7.375: National, Pa., $1,080: 
National Tnion. $4,584: New Hampn- 
shire $5.0132: Niagara, $%.925: North 
Rritich & Mercantile, $35.389: North- 
ern Tondon, $15.599: Norwich Tnion, 
$11.455:; Northern, N. Y.. $384: North- 
western National. $49,342: North Riv: 
e6 Old Colonv. $694: Orient, 
2: Palatine, $2,870: Pennsvlvan- 
$4,102; Phenix, $7.236: Phoenix, 
“onn., $6,617: Phoenix. Eng., &.754: 
Pro Wash., $4,286: Queen, $5,092: 
Rechester-German, $771: Roval. $24. 
€96; Roval Exchange, $8.112: Sent- 
tish Union & National... $4235: Se- 
euritv. $1,619; Springfield F. & M., 
*19.288: Spring Garden, $2.096: State. 
%538; St. Paul. $1,277: Sun. $4.484: 
Svea, $695: Union, $400; Wnited Fire- 
men’s, $1.493: Virginia State. $3.462: 
Virginia F. & M.. $2,851: Westches 
ter, $4,598: Western, Can.. $3.681: 
Western, Pa., $708 


ity, $3,470 
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CONTINUES ITS GOOD WORK. 
Enforcement Committee Determined 
to Purge New York of Unworthy 
Co-operative Concerns, 





Continuing its efforts to drive from 
the field unworthy insurance institu 
tions the Law Enforcement Commit 
tee of the New York State Centra. 
Organization of Co-Operative Fire In 
surance, is after the Northwestern 
Mutual Fire of Onondaga County, and 
148 secured an order restraining the 


oncern from issuing policies pend 
~ the trial of the action brought 
1inst it The order is returnable 


liecember 24th 
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LOCAL AGENTS’ ASSOCIATION. 
Secretary Putnam Visits Various 
Points Finding Increased Inter- 
est In Movement. 
Secretary Henry H, Putnam of the 
National Association of Local Fire 
Insurance Agents was in this city last 
week on his return from a visit to 
several cities in New York and Penn- 
sylvania. Meetings were held at 
Syracuse, Rochester and Buffalo. The 
local boards in these cities belong 
to the Nationa] Association and the 
members are enthusiastically inter- 
ested in furthering the aims of the 

organization. 

A meeting held in Pittsburg was 
particularly pleasing and interesting 
to Mr. Putnam. Under date of De- 
cember 2, D. F. Collingwood, of Pitts- 
burg, president of the Pennsylyania 
State Association of Local Fire Insur 
ance Agents’ sent the following letter 
to W. L. Jones, proprietor of one of 
the large agencies of that city. 

“IT have appointed the following 
committee with you as chairman, an: 
sent out the enclosed letter to each of 
the committee, and have requested 
Secretary McGill to send out a notice, 
as per my letter, a carbon copy of 
which I enclose: 

“The Committee—W. L. Jones, 
chairman: James Little, John B 
Reno, Geo. M. McCandless, Fred W. 
Kiefer, A. M. Hast, Paul C. Little, 
Edward G. Lang, Joseph S. Alexand- 
er, N. A. Weed, H. S. Sweitzer, Frank 
T. Lockhart, W. A. Zahn, W. L. Clark, 
D. F. Collingwood 

Each member of the committee was 
notified of his appointment, as fol- 
lows: 

“You have been appointed a mem- 
ber of the Committee on Entertain- 
ment to assist William L. Jones in in- 
treducing H, H. Putnam, Secretary of 
the National Association of Local 
Fire Insurance Agents. at the Board 
of Underwriters, Commonwealth 
Building, Thursday, December 5, 
1907. at 2:00 p. m. 

“Will you please be kind enough 
to be on hand, and also bring some- 
one with you who is not a member 
of the Local Agents’ Association. We 
hope to be able to get a goodly num- 
ber of new members, and I hope that 
the members in this locality will an- 
preciate Mr. Putnam’s coming here to 
meet with them.” 

General notices were sent out by 
W. D. McGill, Secretary of the Alle- 
ghenvy County Roard, and the meet- 
ings held last Thursday afternoon as 
scheduled. The attendance was large 
and the enthusiasm manifested most 
encouraging to Mr. Putnam. Whil@ 
it is not presumed that the Pittsburg 
Reard will follow in the footsteps of 
the Boards located in the three cit- 
ies above mentioned, it was recom- 
mended that all members join the Na- 
tional Association. 


” 





DROPS STATE AGENCY. 


In Line With Its Policy of Direct 
Representation Hanover Makes 
New Arrangement in Tenn. 


With the close of the present year 
will terminate the contract had by 
1). Cliffe Stone, of Nashville, with the 
Hanover Fire of New York, as its 
reneral agent for Tennessee, and in 
future all of the company’s local 
agents in the State will report direct 
to New York. The territory will be 
traveled by Frank M. Drake. now 
snecial agent of the Hanover Fire in 
Kentucky, who will handle both 
States, 

This radical move is taken 
‘hrough no dissatisfaction with Mr. 
Stone’s treatment of the company. but 
in pursuance of the policy of Presi- 
dent Warfield who believes in main- 
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taining direct relations between head 
office and local representatives in so 
far as this can possibly be done, It 
will be recalled that within the pasi 
two months Mr. Warfield re-arranged 
the Pacific Coast connections of the 
Hanover, terminating the Department 
managership that existed there for 
many years, and requiring agents in 
all the States save California to re 
port to the home office. In California 
Csear Berthau, of San Francisco, has 
the State agency. 


PASSING OF EXCELSIOR FIRE. 
Application Made for the Voluntary 
Dissolution of the Company— 
Character of Its Business. 





Fighting to the last Philander B. 
Armstrong, the redoubtable presi 
dent of the Excelsior Fire, of New 
York, refused to permit without pro- 
test, turning the ccmpany over to a 
receiver, and upon appeal to the 
courts secured an order temporarily 
restraining Eugene V. Daly, a local 
attorney, who had previcusly been 
appointed receiver, from takin’ 
charge. Mr. Armstrong contended 
that there was no ground for a re- 
ceivership, the institution never hav- 
ing failed to pay its obligations. To 
be sure its capital is heavilv imnaired 
and it has no funds, but the proper 
proceedure Mr. Armstrong § averred 
was for the superintendent of insur- 
ance to crder the.immediate cessa- 
sion of business by the Excelsio-> 
Last Thursday the comnanyv applied 
for a yoluntary dissolution. The 
court named J. Campbell Thompson, 
referee in the matter and the crder 
to show cause is returnable on the 
20th prox. The assets are given as 
$311,635, said to consist of cash in 
the Borough Bank, $139.498: cash in 
the Oriental Bank, $147.821; cash in 
office, $13; premiums in course of. 
collection. $17.954: office furniture, 
$5,068, and interest accrued $1,350. 

When the doom of the organization 
was made clear President Armstrong 
made a strong effort to reinsure the 
Excelsier’s business in several] of the 
nowerful companies. and might easily 
have succeeded had it not been for 
the size of its lines. and the further 
fact that the great bulk of the writ- 
ings were upon properties already 
largelv insured in standard offices. At 
the time it ceased onerations the 
Fyeelsior had net preminms of abont 
$35,000. Its lines varied from $2,500 
to $40.000 each and covered upon 
risks leeated in all parts of the coun- 
try. These familiar with the busi- 
ness declare it to be of excellent 
grade. While some of it was taken 
at full tariff rates. the great nercent 
age was secured at considerably less 
than that figure. A number of the 
lines have heen replaced individual 
ly and the balance will be cancelled 
at short rates. The only loss sus- 
tained by the institution during its 
four months of active existence, was 
upen the elevator at Suverior burned 
a few weeks ago. This will likely 
eest it $12,000, 

Hold Insurance Department Liable. 

An amusing story told in connec- 
tien with the collapse of the Excel- 
sior Fire. is that a large Trov stove 
manufacturing eoncern. intends hold 
ing the State Tnsurance Department 
liable fer anv Iess it mav suffer be 
eause of tho failure, asserting in jus 
tifieation that the noliev of the In- 
surance comnanv was accented upon 
the statement bv the Department of 
ficjals thet the institution was tnor- 
Oughly solvent. 


Tam on enthnsiastie advocate of 
insvranee. T think everv man ought 
to be insured in one or more safe 
and = streng- companies. Wenry A. 
Buchtel, Governor of Colorado. 
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HOPKINSONVILLE RAIDERS. 


Kentucky Association Makes Report 
Upon The Work of Riot- 
ing Planters, 


Under date of the 7th inst., the 
Kentucky Board of Fire Underwriters 
addressed the membership companies 





regarding the late disturbances’ in 
Hopkinsonville as follows: 

“We give you in the following the 
names and locations of the houses, 
and the insurance involved, as a re- 
sult of the fire at Hopkinsville on 
the night of December 6th. In addi- 
tion to this, we will add information 
secured from telephonic communica- 
tions with Hopkinsville this morning, 
which is as follows: 

“The band of night riders amounted 
to 200: they had absolute control of 
the town, having suppressed the po- 
lice, fire department, State armory 
and telegraph offices. A detachment 
of the company of State Militia, which 
is located here, followed the mob 15 
miles west of Hopkinsville. In this 
way the identity of a portion of the 
mob at least is known. Of the three 
houses burned, one is controlled by 
the Association. This is the Farmers’ 
house, occupied by R. M. Wooldridge 
& Co., and its destruction was an ac- 
cident. The mob anticipated the burn- 
ing of the Planters, which exposed 
the Farmers’ House, would seriously 
endanger the latter, and had the fire 
men on the scene, prepared to protect 
this house. An effort was made to do 
this, but the fire in the Planters’ 
house could not be controlled, thus 
burning the house of the Association, 
some of whose members are supposed 
to have been interested in originat 
ing the fire. 

“Farmers’ warehouse, owned and 
occupied by R. M. Wooldridge & Co 
Companies involved: Hamburg-Brem- 
en, $2.000: Georgia Home, $2,500; 
City of New York, $3,000: Rochester 
German, $1,000; New York Under- 
writers, $600. Tandy & Farleigh, 
house owned by W. T. Tandy and oc- 
cupied by Tandy & Farleigh, buyers 
for the Regie people: Hamburg-Brem- 
en, $2,000: Royal, $2,500; Fireman’s 
Fund. $2,300: Hanover, $1,000: Ameri 
can Central, $500: Southern of Lynch- 
burg, $2,000: German American, $500; 
Hartford. $1.000: City of New York, 
$1,500: Rochester German, $1,500. 
Planters’ house, owned by J. C. Lath- 
am, of New York, and occupied by 
M. H. Tandy & Co,. loose sales floor: 
Royal, $1,500: Rochester German, $2,- 
500: Delaware, $2,500. Small stable 
burned. Exact location not known. 
Insured by Northern for $300. 

“We have asked our representative 
at Hopkinsville to submit in detailed 
form all facts covnected with t 
riot, which w2 expect to have here 
Monday, and if it contains any addi- 
tional information we will submit that 


his 


also.” 


To Entertain Visitors. 

A committee of Louisville insurance 
men is arranging to entertain at a din 
ner all underwriters who may visit 
their city on the 18th inst., in con- 
nection with the conference on the 
question of taxation called by Insur- 
ance Commissioner Prewitt, of Ken- 
tucky. 


W. S. Brown and Company, of New 
York secured the representation of 
the last of the companies to leave 
the W. S. Banta Agency, namely the 
Pennsylvania Fire and the Fireman's 
Fund. The office was never consid- 
ered as a likely heir to any of the 
tanta companies, and the announce- 
ment of its great capture was a de- 
cided surprise. 
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SECURITY VALUES. 





Insurance Commissioner Moore of Ar- 
kansas Expresses His Views Up- 
on This Important Matter. 





Avery E. Moore, Arkansas Auditor 
and Insurance Commissioner, dissents 
in Some measure from the action of 
the insurance commissioners at the 
recent New York meeting in adopting 
a resolution fixing the market value 
of securities of December 31, 1906, as 
a basis for the valuation of securities 
of insurance companies in forthcom- 
ing annual statements. In a letter 
to Commissioner Reau E. Folk Mr. 
Moore says: 

“I regret that I cannot fully endorse 


this resolution. Values are relative 
and cannot be arbitrarily fixed by 
resolution. They must be measured 
by the amount of money they will 


purchase, cr the amount of money 
required to purchase the commodity, 
stock or other security carried as as- 
sets. In times of depression or fi- 
nancial stringency, like the present, 
it would be unfair to companies per- 
naps to scale the values of their se- 
curities down to conform to a shrink 
age which might be brought about 
by a temporary financial flurrv: but 
upon the other hand jit is equally un- 
fair to the insuring public to arbi- 
trarily fix values at what they were 
cne vear before, notwithstanding such 
would not be the facts. I can no 
more clearly express what appeals to 
me as the proper method to adopt in 
valuing the stocks and bonds of in- 
surance companies than in accenting 
the language of commissioner of Mass- 
achusetts; “Use as liberal values as 
conditions will warrant, but can see 
no justification for arbitrarily fixing 
those values of 1906 without taking 
into account the changes which have 


occurred within the last six months 
Again, if the securities of insurance 


companies should become enhanced in 
value, after the investment is made 
the companies would insist that cred- 
it be given them at this increased 
value; hence to be logical any de- 
preciation in values should be recog- 
nized.” 


PENNSYLVANIA VALUATION. 
Commissioner Martin Notifies Com- 
panies to Use 1906 Prices 
if Desired, 





Under date of December 3rd the 
Pennsylvania Insurance Department 
sent the following letter to various 
rsurance companies transacting busi- 
n-ss in that State: 

“At a conference of Insurance Com- 
missioner of various states, it was 
the consensus of opinion that insur- 
ance companies, in making annual 
statements for the present year, 
should not be required, in determin- 
ing the market value of securities, 
to confine themselves to present mar- 
ket quotations but that the valuations 
as reported by the companies for 
the year 1906 should be accepted as 
more nearly representing the true 
values of securities under normal 
conditions. 

“In accordance with this view, ! 
beg to advise, that this department 
will not require you to report the 
valuation of your securities as of De- 
cember 31st, 1907, but will accept the 
valuation placed upon them in your 
annual statement to this department 
for the year 1906.” 





Rates on Canning. Factories and 
Warehouses. 
At the December meeting of the 


Underwriters’ Association of the Mid- 
dle Department the subjoined amend- 
ment to the present rules of the or- 
ganization concerning rates on can- 
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ning factories and (or) warehouses; 
appreved last month, will come up 
for action. 

The amendment to provide for the 
charging of the following flat tariffs 
on buildings and contents, where un 
der protection; brick construction: 
New Jersey, buildings: $2.00; contents 
same. Delaware, Maryland and 
Pennsylvania, building, $3.00, contents 


same. Frame construction: New 
Jersey, building, $2.50; contents 
same, Delaware, Maryland and 
Pennsylvania, building, $4.00; con 


tents same. Outside fire protection: 
brick construction, New Jersey, 
buildings, $2.50; contents same. Del 


aware, Maryland and Pennsylvania, 
buildings, $3.50; same for contents 
Frame construction, New Jersey, 


buildings, $3.15; contents same. Del 


aware, Maryland and Pennsylvania, 
building, $4.50; with same charge for 
contents. 


THE INTERNATIONAL FIRE. 
Organization and Future Management 
in Strong Hands—Capital to 
be $5,000,000. 


The International Fire and Marine 
Insurance Company, which is being 
organized by the Corporation Funding 
Company of Philadelphia, will be in- 
corporated under the laws of Penn 
Sylvania with a $500,000 capital and 
a like surplus. As soon as the char- 
ter is granted the capital will be in- 
creased to $5,000,000. 

The International will be a board 
company, and will have as its presi- 
dent, Edward Norris, one of the best 
gentleman in the prime of life and 
known financiers of Philadelphia, a 
with many years’ experience back of 
him. Its vice-president will be Clark 
son Clothicr, late of the firm of Straw 
bridge & Clothier and who has been 
identified with financial matters iu 
Pennsylvania for many years past 
Several well known business men 
have been secured for the Board of 
governors, 

The Commonwealth Title Insurance 
Company of Philadelphia, is tha 
trustee for the payments made on 
acccunt of subscriptions—20 per cent. 


of the subscription price is paid at 
the time of subscribing and 20 per 


cent each month until paid for in full 
The contract existing between the 
Corporation Funding Company anid 
the Commonwealth Title Insurance 
and Trust Company, is of such a 
nature. that if the company is not 
doing business within twelve months. 
all subscriptions must be returned 
to the subscribers with 3 per cent in- 
terest on the sum invested. 


At Clayton, N. J., on December 
a test by a steam engine developed a 
speed of ninety-nine miles an hour 
The additicnal information that the 
engine can “run as fast on a curved 


track as on a straight one” will still 
be subject to a little suspicion. The 


double benefit clause of the accident 
policy bids fair to secure greater 
prominence under these conditions. 








After forty-six consecutive years of 
service James H. Leighton, of Bos 
ton, will on the 15th inst., resign the 
general agency of the Hartford Fire 
Insurance Company, and retire from 
active business. 


Platt, Youngman and Company, of 
Philadelphia, have been appointed 
sole correspondents in their city and 


Camden for the Individual Fire Un- 
derwriters, of St. Louis. 
Lewis and Frear are succeeded as 


Brooklyn Agents of the Eagle Fire, 


by Newman and MacBain, 
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IN THE WESTERN FIELD 


COMMENT ON CURRENT AFFAIRS 
Rittenhouse Recedes—German Union 
Chicago Agency—Specials Re 
lieved of Rating Power. 





CHICAGO, Dec 4) Special Cor 
respondence).—Commissioner Ritter 
hcuse of Colorado had to recede 
the position he took when the La 
Unicen & Crown advertize in ft 
Denver papers that it would \ 
policies at reduced rates from Unit 
States headquarters in Chic ». Co 
missioner Rittenhouse jumped a 
conclusicn that the overhead writil 
law would be violated Furthermors 
he told United States Manager Shaw 
that pplicies would have to be sigi 
ed, solicited and delivere rough a 
resident agency Mr. Shaw calle 


his attention to the fact that all farr 


and sub-agency business was handle! 
exactly as he proposed doing and 
the State ruled against him he woul 
tie up all the farm and sub-agen 
departments Mr. Shaw proposed to 
have all policies signed by a comn 
sioned agent but he held the law 
not stipulate that policies had to 
solicited and handled in every 
ticular by a resident agent T 
commissiener finally agreed that 
position the department took was uw 
tenable 

Secretary Smith of the Gern 
Union Fire of Baltimore and 1.) l 
V. Watkins, general agen t Pi 
burg, were in the west a few da 
ago., it is said, in the ¢ffort to n 
a western connection It seems that 
Secretarv Smith is leaded un qu 
heavily with German Union stock an] 
the banks have been calline in the 
loans He is anxious to dispose 
part of it and came west to conne 
with some one to have the western 
general agency on condition 
would purchase about $26,000 
stock No announcement has b 
made, but it is said the iron is hot 


+ * 


The tendency now in the Western 
Union is to divorce all rating from 
special agents 
fort now being made to establish a 
rating bureau for I! 
from the Illinois State 


associations The ef 


linois will take 
Board jts chief 





function The Illinois State toar 
people want to see their secreta 
Charles F. Persch, placed in lar 
of the State rating bureau but some 


prominent factors in the 
committee of the Western Union, ar: 
opposed to him. It 


£overning 


is said that at one 


time a son of a manager was on th 
State Board rating staff It came 
time to reduce the forces and wit}! 


others the scion of the noble hous 


was let out Report has it that the 


manager was verv wrath) it Secre 


tary Persch and is now attempting to 
influence the governing committee 
secure some one 


else to manage the 


rating bureau. It remains to be seen 


whether the other managers will a! 
low themselves to be drawn into a 
personal imbroglio As a matter of 
fact the executive committee of 


State board and not Secretary Persc! 


decapitated the noble son 


> * * 

State Agent Henry I... Platt of th 
Georgia Home in New York and Ohio 
paid his first visit to General Agent 
Eustis in Chicago last week Mr 
Platt is well known as a former rater 
connected with the New York Stat 
Association. He makes his headquat 
ters at Fulton, N. Y He expects te 


organize the New York field at once 


In Ohio the company already has 29 
agents 

The gran officer of the glue 
(;o0se are expecting great result 


from the New York State nest. Specia 












Agents Burke of the Home and Tobin 
} Commercial Union. who came 
ittend the special meeting in Chi- 

cazo when the grand nest was organ 

zedl expressed themselves as ver 

n i ( It is expected that New 

York will become one of the largest 

, n the count: Mr. Tobin wa 

eleet grand keeper of the Golden 

Goose Egg and the New York nest 

received substantial recog- 

1 One of the Michigan Blue 

(; ! en vent into the New 

Yo fie \ R Some le of the 

\ ! T Brit Am ca, and 
expect ne wi be an active forces 

Mo rood the order 

ritor 
* * 

Actu Welch of the Phoenix Mut 
| expected to be in Chicago 

‘ n ma innounce the 

in ! company’s policies fo 
f P ea Manager J. S 

Nerr compat it Milwaukee 

ca n the Chic » office the 

f 1 at w ( time the 
I ii ‘ ire n the Sta f 

a4 * . 
There in’ \ eport coming to 

t ‘ ) Indiana regarding the 

n esnle bating car et on in that 
late ) zens oO or of tl 

{ ( ! t i ) i t I | ! 

A It ana has een visited 
1 numerous plagues a . +} 
1 ff rehating carrie on b 
‘ rm icniev 
ents I eems ft highest price 
4 ' ic $2 per $1,000 
I ’ charged, get all 
and i bonus f $4 
=) fH) 
r 
{ 
\ 
W. tf 
! 
‘ 
i 

N n veve eels it advisable 
entralize its forecs in its home 

mder one mar It selected Mr 

I Broeck because f his known 

iT xecutive power 
T) National has reduced its com 
missions and has cut out high pres 
business. It is generally conced 
con inv is on a cleaner 

! yre substantial basis today than 
ver h been 

> . . 
W | eport on the Walla 

Walla eing sé igainst the con 

I he yest, the sit of Secre 

i Conaway and Treasurer Parker 

t the large cities in the east and 

\ seems » have convinced the 

izents that the company is on the 

s 1a! I s sa i hers t} it the Wal 

fa Walla has ffered to pay Best's 

expenses to and from its home off 

! ilso to compensate him for his 

in fhe w ild go to the home office 

D make a thorough examination 


Best so f has declined to go 
Out in the west the agents of the 
company feel that so long as General 
Avent H. W. Colson of Chicago savs 
is all right, they will be loyal to it 

> » . 

veek M Hancock of Whilden 
A Hot } New York spent a 
vith General Agent Colson in 
Walla Walla affa From here he 
went to visit some Iowa companies 
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WISCONSIN LEGISLATURE. 


(Continued from page four.) 


the withdrawal therefrom of 
large and influential compa- 


sult in 
many 
nies. 
In 1907, following the lead of New 
York, 28 laws in relation to life in- 
surance were enacted by the Legislat- 


ures of Wisconsin. Three of these 
apply only to assessment and fra- 
ternal associations; one corrects the 
mistake of the Legislature of 1905 
concerning the taxation of foreign 
companies; and the remainder ex- 
press what some, at least, of the 


investigating committee imagined to 
be the way to strengthen public con- 
fidence in the management of life 
insurance companies and to give sub- 
stantial protection to every legitimate 
imterest. For all of these concep- 
tions originality will not be claimed, 
as selections were freely made from 
the productions of the Armstrong 
committee and the bills prepared by 
the insurance commissioners’ com- 
mittee of fifteen, but there is enough 
of originality, combined with definite- 
ness and uncertainty, to present very 
serious and perplexing problems. A 
part of the uncertainty may be duc 
to the fact that these laws do not 
represent the completed plan of the 
investigating committee, as a num- 
ber of the measures which they pro- 
posed were either withdrawn or de 
feated and every law as passed was 
not changed to correspond with the 
changes in plan. 

It is not unfair to say of chapters 
636, 657, 658 and 668, which present 
the Wisconsin plan that they abridge 
the natural right to contract; that 
they impair and interfere with con- 
tracts heretofore made; that they re- 
quire an annual apportionment to be 
made in a manner opposed to well 
considered and firmly established 
practice; that they interfere with the 
mutual companies to 
treat all members alike; that they 
place unjust and erroneous limita 
tions upon premium charges and up- 
on the expense which may be incur- 
red or paid by companies; that, al- 
though professing to secure economic 
management, they will make the con- 
duct of the business more expensive: 
that they do not take into account 
the home State obligations of foreign 
companies; and that they are so in- 
aptly drawn as to be fairly subject 
to more than one interpretation—in 
several instances, the provisions of 
one chapter will be found to conflic: 
with the provisions of another. A 
decision of the important question 
whether to continue to do business 
in the State or withdraw will be con 
trolled by these chapters, for the 
difficulties presented by the other en- 
actments may be overcome, 

Although it assumed that 
now these laws construed 
reasonably, it is bot to see how 
companies which issue participating 
policies or both participating and 
non-participating policies will be able 
to overcome the more important ot 
the objections above stated or how 
they may be reasonably assured that 
\ with all 


obligations of 


may be 
will be 
easy 


they can make compliance 
of the requirements to the satisfac- 
tion of the insurance department of 


Wisconsin and at the same time keep 
to their obligations to members else- 
well 


where. Such companies may 
hesitate to make the trial. As not 
participating companies are exempt: 


ed from the more burdensome provi- 
sions of chapter 657 and have no ap- 
portionment of profits to make, they 
along in a sort 


may contrive to get 
of a way within the expense limits of 
chapter 668. 

The Travelers’ Insurance Co, al- 
though ft may not be able to issue 





to patrons in Wisconsin certain destr- 
able forms of policies and cannot give 
the same satisfactory service to new 
insurants as to old, will undertake 
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to make compiiance in order to be 
better able to guard the interests of 
present holdérs of life policies and 
to protect the large and profitable 
business of the accident and liability 
departments. 





An interesting paper was read up 
on the above subject by E. E. Rhodes, 
for President Frelinghuysen of tae 
Mutual Benefit Life, a liberal ac- 
count of which appeared in The East- 
ern Underwriter ‘of last week. 


RESPONSIBILITIES OF AGENTS. 
By Chas. Jerome Edwards. 


The duties and responsibilities of 
the life insurance agent do not end 
with the soliciting of applications and 
insuring lives. The public idea of 
twenty years ago that the agent was 
merely an insistent and persistent in- 
dividual, has been somewhat modified 
by latter day conditions. The prin- 
ciple and value of life insurance is 
recognized quite as much as that of 
fire insurance or the underwriting of 
any other hazard; and the soliciting 
of life insurance has developed into 
something of a profession; not neces- 
sarily a science,» but a certain re!a- 
tion towards the world which must 
needs carry with it efficiency and 
something more than ordinary judg- 
ment as to the needs and welfare of 
his fellowman. 

The agent as an individual is more 
or less impatient of control, and of 
an independent nature, well ground- 
ed in his opinions, who by the very 
sincerity of his own belief in life 
insurance serves to combat and wear 
away the stony indifference of a 
thoughtless public. To this he must 
add character, earnestness, and ener- 
gy, without which no life insurance 
agent is well equipped. The general 
agent of a life insurance company 
must be accepted as the immediate 
and responsible representative of his 


company and it is by the standard 
he sets that the company is judged 
either well or poorly. It is in a 


great degree the character which such 
a man contributes to the underwriting 
business that gains for the company 
its prestige—or lack thereof. In 
every local community throughout 
the country, it is the agent that es- 
tablishes the company, and not the 
company that establishes the agent. 
And therefore, the soliciting agent 
must enjoy the confidence of his 
neighbors; have a reputation for fair- 
ness and square-dealing beyond ques- 
tion—one whose record for exact hon- 
esty is above doubt. And this is par- 
ticularly true as regards’ general 
agents, and managers, for they are 
ithe permanent representatives of the 
company; the soliciting agent may 
come and go—he is oftentimes a man 
who adopts an opportunity for im- 
mediate and remunerative' returns 
which soliciting life insurance gives, 
and sooner or later drifts into some 
other relation or back into his for- 
mer business life. But it is the man- 
ager who must uphold the company’s 
standard, acting always as its spon- 
sor, and prepared to advance or de- 
fend its intérests. 

The highest tribute, it seems to me, 
which can be paid to any body of 

- men is due those managers and agents 

of the life insurance companies, who 
during that period of scandal—now 
happily past and almost forgotten— 
remained staunch and loyal in their 
allegiance to their companies, and 
lived up to their obligation in offer- 
ing the protection of life insurance 
to the public; men who were not 
“quitters” at the time when condi- 
ticns were most discouraging. 

The recent New York legislation 
seems to have borne down harder up- 
on the life insurance agent, and his 
opportunities, than on any other feat- 
ure or requirement of the business. 


The agent not only had to suffer from 
outraged public opinion, and battle 
daily with argument and derision but 
the statutory revision of commis. 
sions reduced his immediate income 
from writing life insurance to a point 
below that Which Wad been paid at 
any time during the last fifteen years 
or more; and this notwithstanding 
the greatly increased cost of living. 

But one of the most direct and 
beneficial] results of the upheaval in 
life insurance, and the legislation 
which followed therefrom, was the 
elimination of the high pressure agent 
—the irresponsible or ignorant man 
who entered the business either be- 
cause he could not make a living 
elsewhere or merely as incidental to 
his passing needs; who lacked either 
the education, experience or practi- 
cal knowledge requisite to honest 
and intelligent action. His object was 
to make as large and as quick a com- 
mission as_ possible, without any 
thought of the future, except the 
consolation that he would not be 
present on the day of reckoning. It 
was against such practices and the 
employment of such “undesirable citl- 
zens” that the Life Underwriters’ As- 
sociation of New York bent its ener- 
gies and influence early in 1905, 
which was likewise the action of 
most other life underwriters assucia- 
tions constituent to the National As- 
sociation. In this crusade we were 
fortunate to receive the encourage- 
ment and advice of the Chairman of 
your Association, Mr. Cleveland, who 
said to the New York Association that 
since he has been brought intu rela- 
tionship with the methods of life 
insurance the things that had exas- 
perated him the most, and most 
aroused his sympathies. were the 
pathetic tales of those who had been 
deceived by the sharp practices, the 
misrepresentations, and the down- 
right false pretences of life insurance 
agents and solicitors who have been 
turned loose to prey upon honest men 
under the guise of a mission of sac- 
red import. 

This class of agents has disap- 
peared from life insurance, succumb- 
ing, to that potent influence reflected 
by the reforms introduced into the 
management of all life insurance com- 
panies. The present tendency, in 
fact the environment of the agency 
business generally, is that of intelli- 
gent and honest advice to an intend- 
ing assurant, just as an attorney 
gives to a client. The opportunities 
for misrepresentation and fraud by 
agents have been minimized, even 
eradicated. This type of agent has 
been retired from the field, and the 
insurance fraternity at large has at- 
tained that much higher standard 
The important part the agent has in 
building up his company—in attract- 
ing business thereto, and maintain- 
ing the company’s welfare and earn 
ing capacity, through an influx of 
new business, is of less moment than 
the fact that his relations towards 
the insuring public are honorable and 
above reproach. 

To this principle the Life Under- 
writers Associations are pledged, and 
for which they expect the support of 
the executive management of the life 
insurance companies themselves, And 
may I add just a word regarding the 
agency situation—or that part of it 
which ccnfronts the managing agent 
today? The high class man who 
spends every day—and many agents 
spend their evenings and holidays— 
in the not always pleasant work of 
soliciting people to do their duty; 
and who possesses such a knowledge 
of the business as to justify the pub- 
lic in depending upon his advice and 
judgment in so important a contract 
matter as that guaranteeing the wel- 
fare and support of his family after 
- death—must be fairly compensat- 
ed. 

He is paid, not for all the work 
he does, but only’ for such cases as 


annually pass the medical depart- 
ment, being in no way reimbursed 
for the fime spenf in working up bus- 
iness which the company may decline 
to accept. He is not only entitled to 
fair pay, but to earn as much money 
as the same type of man earns im 
other relations of life, and to receive 
such compensation that if he is earn- 
est, devoted and faithful to his work, 
he can increase his income and better 
his position from year to year—some- 
thing which is very difficult for him 


‘to do under the limitations now sur- 


rounding this subject of agency com- 
pensation. 

The type of man that the public 
desire to have in the business, the 
type that the outsider can safely deal 
with, is not apt to stay in the busi- 
ness unless he is given a fair oppor- 
tunity to build up his business an 
his income. In my judgment, the 
tendency of the law as it stands, has 
been two-fold. One, to run some high 
pressure men out of the business, 
and the other to establish conditions 
which, if they continue, will lead to 
the companies being represented by 
mediocre men, rather than by men of 
real abilitv and capacity. 

Above all things it is important 
that the general agent should be en- 
couraged to stay in the business. He 
and not the solicitor is the one with 
whom the policyholder deals perman- 
ently. Soliciting agents come and 
go, the right type of General Agent 
is a fixture. He stands in his dis- 
trict for the company. If the com- 
pany is to be well and favorably 
known, if it is to be regarded as up- 
right and honorable and fair in all 
its dealings it will be because of the 
qualities possessed by its General 
Agent. No type of man is foo good 
for such a post; as the policyholders 
regard him, so will they regard the 
company and whatever else is done, 
the legislation governing this  busi- 
ness should be sw framed as to per- 
mit men of the high@st type to remain 
in posts of this character. They will 
not remain unless they are permitted 
to receive reasonable compensation 
for the responsibilities they under- 
take, for the work they accomplish 
and the knowledge that must be need- 
ed in the production of new business. 
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By Darwin P, Kingsley. 

I belong to what may be called the 
militant school of life insurance. If 
the theory of life insurance is sound 
—and that has been demonstrated—if 
its professions of usefulness have 
stood the test of time and its pro- 
duct has actually become a par: of the 
fabric of civilization—wnich is a fact 
—then, in common with many others, 
I hold that they who follow this call- 
ing have a warrant for unlimited activ- 
ity: a warrant for activity and in- 
sistence kindred to that warrant 
which underlies all enterprises plan- 
ned to widen the scope of commerce, 
all movements which seek to better 
the conditions of peoples, all plans 
which seek to advance public moral- 
ity; kindred if not equal to that in- 
stinct which results in national 
growth; and, in some degree at least, 
akin to that moral ecstasy which in- 
vites almost any hazard and cheerfully 
undertakes almost any burden in or- 
der to advance a religious conviction. 

Speaking as a life insurance man to 
life insurance men and to cthers in- 
terested in life insurance, I think I 
may say without offence that the per- 
iod through which we have been pass- 
ing, and from which we hope we are 
emerging, has not been a judicial rer- 
iod; it has not been one in which 
public discussion has been altogeth- 
er dispassionate, indeed, from the na- 
ture of the case, it could not be so. 
But the time has now come when all 
men, and especially the legislators of 
the State of New York, ought to re- 
view the case in the light of expe- 
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rience, and it is with that thought in 
mind that I address myself to a brief 
discussion of some of our recent legis- 
lation, 


It would have been a new thing. 


in the history of legislation if this 
State in 1906 had been able to strike 
out into a new field and enact a body 
of laws that should prove wholly wise 
and beneficial. The legislation of that 
year followed a period of great excite- 
ment. No life insurance company had 
become insolvent or had failed to 
meet its current obligations promptly, 
but certain kinds of abuses—which 
we have since learned were not con- 
fined to life insurance—were first laid 
bare in our business, and the demand 
was for drastic correction. 

The New York Herald, on February 
4, 1906, in forecasting the contents of 
the report of the Armstrong Commit- 
tee, said that it would demand that 
life insurance in its old forms should 
be swept out of existence. That, of 
course, Was an overstatement, but it 
foreshadowed action much more vio- 
lent than seemed possible at the time. 
The radical character of the recom- 
mendations of the committee and the 
radical character of some of the legis- 
lation which followed had not wo 
much to do with life insurance as it 
then was, as with life insurance as it 
was to be; that is to say, the new 
laws were most radical where they 
introduced entirely new methods, 
where they legislated in entirely new 
fields, where they undertook to estab- 
lish regulations not by amendments 
but by wholly new enactments on sub- 
jects without precedent legislation. 

I cannot within any reasonable time 
discuss all the phases of this legisla- 
tion, which may be roughly grouped 
under the following heads: 

Directors, agents, misrepresenta- 
tions, policies, disbursements, valua- 
tions, securities, publicity, limita- 
tions. 

Election of Directors. 

Admitting, for the sake of argument, 
that the conditions disclosed with re- 
gard to the election of directors in 
mutual companies warranted the ex- 
traordinary proceeding under which 
all directors then in office, duly elect- 
ed by the policyholders under their 
charter rights, were excluded from 
further service on a given date, and 
warranted the cancellation of al] the 
powers of attorney then in existence, 
executed by the policyholders giving 
persons the right to vote on their be- 
half, was it consistent with experience 
and sound public .policy to limit the 
term of service of directors in mutual 
companies to a period of two years? 
And again, after the policyholders had 
made their choice, in an election un- 
precedented in its publicity, complete 
in its right of franchise, how shall we 
explain the action of the Legislature 
of 1907 which again modified the law 
so as to compel the election of full 
boards in 1909 and biennially there- 
after? This leaves the great mutual 
companies exposed once in two years 
to the perils of an election which in 
the nature of the case involves heavy 
expense and the possibility of revolu- 
tionary changes. The boards are no 
longer to be changed fractionally, as 
is the case with substantially every 
other form of corporation, but the con- 
trol of these great institutions at least 
once in two years now invites the at- 
tention of that particular type of cor- 
poration financier with whose opera- 
tions we have lately become some- 
what familiar in New York. 


Misrepresentations. 


Sections 60 of the Insurance Law is 
an entirely new section. I don’t think 
life insurance men are disposed to 
quarrel with it, but it should be noted 
that all misrepresentations of agents, 
officers, directors and employees, wil- 
ful or otherwise, are severely dealt 
with, while the representations of the 
applicant as to the things upon which 


his insurability depends are declared 
to be not even warranties. Indeed, un- 
der chapter 324, the rule is so severe 
that if an officer makes a statement 
today according to his knowledge and 
belief, and tomorrow, or next week 
or next year, finds that he was mis- 
taken in any particular, finds that pos- 
sibly some subordinate officer in fur- 
nishing him information made a cler- 
ical error, and then finds, as he may, 
that he must make a contrary state- 
ment, perjury shall be presumptively 
established by that fact. I submit to 
any fair-minded man whether this kind 
of legislation is likely to secure the 
right type of director, is likely to 
bring the right type of man into the 
business. Does it represent a fair or 
just theory of legislation? 
Policy Forms. 

Under this general heading comes 
what are known as Standard Policy 
Forms. It would be interesting to 
know what the Standard Policy Forms 
would be now if the Legislature had 
acted on this subject fifteen years ago. 
More progress was probably made in 
policy forms between 1892 and 1906 
than in all the previous history of 
life insurance. The improvement was 
the result of competition. Policy 
forms grew constantly better and 
simpler. Year by year they gave the 
policyholder more for his money. On 
the average, they were the best forms 
of insurance that had ever been writ- 
ten, and, on the average, they were 
better than the forms which the State 
compels the companies to write to- 
day. I don’t say that for the pur- 
pose of condemning in any degree 
the present Standard Forms. These 
forms contain nothing new, no bene- 
fit that was not then offered by some 
company. They do not contain a com- 
bination of nearly all the great bene- 
fits and they shut out a number of 
inferior contracts. It is a vastly bet- 
ter contract than any Legislature 
would have ventured to put upon the 
statute books a few years earlier, and 
the companies by exercising certain 
options in the policyholders favor, are 
making it a better contract than the 
law requires. Contrast this Standard 
Form with the policy forms of a gen- 
eration ago and we have a complete 
answer to those people who are de- 
manding that life insurance premiums 
shall be decreased. We still hear that 
demand. Here and there a newspa- 
per asserts that after all the insur- 
ance investigation has failed and leg- 
islation has failed because premiums 
have not been lowered and the cost 
of insurance to the policyholder has 
not been made less. Unfortunately, 
neither competition nor legislation can 
lower the death rate; they cannot in- 
crease the rate at which money can 
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be improved at compound interest. 
But, if a comparison is made between 
the average policy form of a genera- 
tion ago and the Standard Form of 
the State of New York in 1907, it is 
not difficult to show an equivalent 
for a considerable decrease in cost. 
This appears in an increase in benefits 
which has been marked, indeed almost 
startling, within fifteen years. It is 
possible that premiums might be re- 
duced if the State should compel all 
companies to abandon the present 
Standard Forms and write contracts 
like those issued twenty years ago. 
But a proposition to that effect would 
hardly get a decent hearing. It would 
not get a decent hearing because the 
public has been taught that the only 
good insurance is insurance that in- 
sures. This lesson was taught by the 
companies and was the 
free competition. 

Briefly some of the points on which 
the policy contract has been vastly im- 
proved through comnetiticn are: (1) 
change of beneficiary, (2) grace in 
payment of premiums, (3) conditions 
as to travel and change of residence 
(4) occupation, (5) suicide, (6) in- 
contestabiiity, (7) policy loans, (8) 
options on surrender or lapse, (9) 
modes of settlement, etc. 

Under the general heading of pol- 
icies I ought perhaps to refer to the 
law which forbids the further issue of 
contracts carrying deferred dividends, 
but I prefer to discuss that, not per- 
haps in its natural order but in con- 
nection with the general subject of 
limitations. 

Limitation of Business. 

When the Legislature took up this 
topic in 1906 it went out into entirely 
new fields. It placed linritations first 
upon the new business a company may 
do within a year; second, upon the 
expenses of new business; third, upon 
the total expenses of a company; and, 
fourth upon the amount of contingency 
reserve or surplus which a company 
may hold. 

1. Limitation of new business. 

This legislation was the result of a 
conviction that certain companies had 
already become too large. The Legis- 
lative Committee gave this as the rea- 
son for its recommendations. This 
was also urged on the floor of the Sen- 
ate during the debate which accom- 
panied the passage of the law, and in 
the excitement and hysteria of that 
period a sentiment in support of such 
an argument was probably more or 
less widely disseminated. Let me 
quote from the report of the Joint 
Committee of the Senate and Assemb- 
ly of the State of New York, filed 
February 22, 1906, language which ap- 
pears on page 282: 

“Their (the three 
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companies’) membership is so large 
and their resources are so vast as to 
make the question of responsible con- 
trol and conservative management one 
of extreme difficulty, and their magni- 
tude, if permitted to grow unrestrain- 
ed, will soon become a men- 
ace to the community.” 
False Philosophy, 

Let us for a moment consider that 
language. It invites very careful con- 
sideration because it explains the at- 
titude of this committee 
through the entire period of its labors 


serious 


specia! 


and locates the source and the nature 
of the impulse which found final ex- 
pression not cnly in this particular 
section—96—but in other portions of 
our insurance laws With perfect in- 


tegrity of purpose acting from a 
patriotic sense of duty, the committee 
what I believe to be a 


anid 


here adopted 





false philosophy and missed a great 
opportunity. 

There are ideas and forces at work 
in society which must be curbed and 
controlled and even limited There 
are other ideas which must be con- 
trolled but in the very nature of 
things should not be limited. The 
life insurance idea is almost wholly 
beneficient in its nature It has no 
part or lot with the forces that figh 
against the progress of society It is 
arrayed against radicalism and itm 
providence and war and all the things 
hat destro In addition to 
he ] pene ficen vork ot 
iistr nongs the man 
th and less caused by 
the death of a few, i iecumulates, 
if succesful, great sums of money 
which are in turn invested in the 
sound enterprises of the world and 
held for the security of contracts 
These accumulations when compared 
with the debts of the world—repre 
senting war and waste xr with the 


industrial 
amount. 


accumulations representing 


development, are beggarly in 


The world finds no great difficulty in 
administering great public debts, 
whether State or National, It even en- 





trusts the expenditure of almost un 
limited millions to men who, by the 
standards employed in private busi 
ness are absolute disqualified for 
iny such service. Yet, upon the whole, 
we do fairly well, and the man who 
would dare to stand in his place and 
say that we must abandon national 
levelopment and national lefence 
that we must abandon indust le 
velopment, because our civil system 
has broken down, because men can- 
not be found sufficiently able and hon. 
est to administer these large affairs 

would be immediately rejected as a 
leader: he would be condemned b 

cause he had advanced the philosophy 


of despair 


Remedy no Relation to Offence. 


Yet here was a group of distinguish 
ed citizens who advanced exactly this 
kind of philosophy when brought face 
to face with certain natural problems 
developed in the management of in 
herently beneficient and constructive 
institutions They reported extrava 
gant commissions, extravagant admin 
istration, evidence of lobbying, and 
many other things of which they dis 
approved and which met general pub 
lic reprobation But admit the exist- 
ence of all the offences the commit- 
tee charged, and suppose that all the 
ress imegined about the situation 
Was true,even then their conclusion 
as embodied in their principal remedy 
was the non sequitur. It was a colo 
sal economic error. The remedy pro- 
posed bore no relation to the offence 
Extravagances in the name of benefi 
cence have been committed before; 
but that is no reason for condemning 
beneficence Bad ‘practices, where 
methods should be correct and scru- 
pulous, were not unprecedented. In 
efficient men have been discovered in 
the service of the noblest of human 
enterprise These conditions have 
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always .existed. They are incidents 
which attach to all endeavor, develop- 
ments which must always be guarded 
against, which go with the evolution of 
every complicated form of society. But 
because these conditions persistently 
arise no constructive statesman has 
suggested that limitations should be 
put upon the particular forms of activ- 
ity to which the evils attach. The 
conclusions of the committee in this 
particular represent the methods of 
the destructionist and not those of 
the reformer. 

If a bridge is built in the interests 
of public transportation und the con- 
tractor and the representatives of the 
people build a good bridge,—one that 
serves a great public purpose and 
serves it well—but at the same time 
conspire together and rob the people, 
no one ventures to suggest that the 
proper way to remedy that evil is to 
build no more bridges. So in this 
case—the thing itself—life insurance— 
found to be sound and effective 
and enormously useful. There was no 


was 


taint upon it. The State had chart- 
ered the companies for specific pur- 
poses, and when put to a test that 
was literally fearful in its character, 
the companies were found in every 
essential to have been faithful to the 
State and faithful to their mission. 


The conclusion of the Committee that 
the way to cure excrescences was to 
thing itself, the way to 
check evil practices was to limit the 
operation of an institution which in 
itself was thoroughly useful and de- 
sirable, was based on very bad logic. 
I do not believe the citizens of this 
State were willing then and I do not 
believe they are willing now to admit 
their inability to secure an administra- 
cion of life jnsurance that is effective 


destroy the 


and honest, however large the com- 
panies may be. They are no more 
ready to admit that than they are to 


say that New York city is too large 
or that the Empire State is too large. 
In saying that the companies, because 
of the extent of their membership and 
the vastness of their resources, ‘will 
soon become a menace to the commun- 


ity,” the committee, and the Legisla- 
ture which endorsed their recommen- 
dations, substantially concluded that 


nature is so 
constructed, 


human 
ciety is so 


made up and so- 
that we can- 


not handle things on a large scale, 
not even beneficence. What conclu- 


sions the committee might have come 
to and what action the Legislature 
might have taken if they had been 
dealing with other enterprises equal- 
ly large, but in no sense beneficent, 
it is useless now to conjecture. 


Missed Great Opportunity. 


With the utmost respect for the 
committee’s motives, with unlimited 
admiration for their industry and sin- 
[ am obliged to deny the sound- 
ness of their philosophy and the cor- 


cerity, 


rectness of their conclusion in this 
matter. They missed a great oppor- 
tunity. They misread the lesson of 


all modern development. They did not 
see that as against the forces of sel- 
fishness and improvidence here was a 


force of wonderful potency and almost 


unlimited possibilities,—-a force, too, 
which naturally fights for all that is 
best in society, a force which in the 


nature of things should have been first 
purified and then set free, 

We administer the affairs of forty- 
better than we administer 
the affairs of thirteen. We abandoned 
fear of great things and all doubt 
about our ability to handle great 
things when we crossed the Mississip- 
pi River territorially a hundred years 


Azo 


six States 


DISTRIBUTION OF SURPLUS. 
By George E. Ide. 


What are the sources from. which 
dividends arise‘ 


? First, the mortality 


may be more favorable than that ex- 
pected under the table upon which 
the premium is based; second, the 
rate of interest earned on the com- 
pany’s assets may be greater than 
that upon which the calculation has 
been made; third, the expenses of 
the company may be less than the 
“loading” which was placed upon the 
net premium to provide for this item, 
and, fourth, the company may make 
profits from miscellaneous sources 
which accrue to the benefit of the 
policyholder, 


Let us now turn to the provisions 
of the New York State law bearing 


on this subject as contained in Sec- 
tion 83 of the present statute. The 
first important provision is that life 


insurance companies, notwithstanding 
the vrovisions of their charters or 
certificates of incorporation, shall 
provide in every policy issued after 
the first day of January, 1907, that 
the proportion of the surplus accru- 
ing wnon each policy shall be ascer- 
tained and distributed annually, and 
not otherwise. 


One of the results of the recent in- 
vestigation was to establish in the 
minds of the framers of this law the 
belief that deferred dividends must 
be prohibited as being opposed to the 
best interests of the policyholder. 
The discussion of the merits of this 
question is not before us, and I sim- 
ply speak of this matter as indicating 
apparently the reason why the law 
was made so stringent and why the 
division of surplus was limited to an 
annual division, 

Following this requirement of an 
annual distribution the statute then 
proceeds to map out the plan which 
must be adopted. It provides that 
on the 31st of December each year, or 
as soon thereafter as may be prac- 
ticable, every life insurance company 
shall ascertain the surplus earned by 
the corporation during the year; that, 
after setting aside from that surplus 
such sums as may be required for the 
payment of authorized dividends up- 
on the capital stock (if any) and 
such sums as may properly ‘be al- 
lowed for the account of existing de- 
ferred dividend policies and for a con- 
tingency reserve not in excess of the 
amount prescribed in the law, the re. 
maining surplus shall then be equit- 
ably apportioned to all other policies 
entitled to share therein. This, in 
brief, means an annual analysis of 
the companys account and a distribu- 
tion of dividends based thereon. 


Factors in Dividend Making. 
We must remember that the fact- 


ors which make up the dividend are 
the mortality gain, the interest gain, 


the saving in expense, and miscel- 
laneous profits. The annual death 
loss, we all know, is a factor which 


fluctuates widely from year to year, 
and of which a proper estimate can 


only be gained by studying the ree- 
ords of many years. The same is 
true, to a certain extent, of the next 


two factors—the rate of interest earn- 
ed and the expenses of the company. 
Miscellaneous profits vary more wi.l 

ly from year to year than any other 
factor. Therefore, if a company were 
to adopt the plan of basing its distri- 
bution of dividends upon the actual 
results of the’ preceding year, the 
dividends themselves would be sul- 
ject to the widest fluctuations. To 
prevent this the statute provides that 
a certain sum may be set aside for a 
contingency reserve, but this very 
proper provision is, in a way, neut- 
ralized by the section referred to, 
which limits the total of the conting- 
ency reserve. There ig in the lax 
probably no section so absolutely un- 
warranted and uncalled for as the 
section relating to the limitation of 


the contingency reserve, known a3 
Section 87. It is unwise and most 
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dangerous. Had it been passed as 
originally drafted its effect upon tie 
companies in this year of financiai 
depression would have been appal- 
ling and most alarming to the policy- 
holder. There is no reason why it 
should not be immediately repealed in 
toto, and it is the duty of the Legis- 
lature to undertake this as one of 
the first steps toward the improve- 
ment of the law. It is supposed that, 
by laying aside a certain amount of 


the profits for the contingency re- 
serve, the fluctuating factors which 


make up the dividend may be com- 
pensated for. Out of the surplus 
earned during the year, the company 
is also, before the distribution of 
surplus, allowed to deduct such sums 
as may properly be held for account 
of existing deferred dividend policies 
The treatment of deferred dividends 
in each company must depend abso- 
lutely on the wording of the policy 
contract, and in many instances these 
deferred dividend policies do not call 
for any distribution or apportionment 


until the end of the deferred divi- 
dend pericd. How can a company, 
then, with such outstanding policies 


be expected or required to segregate 
for this purpose any amount of money 
before the time of apportionment ac: 
ually arrives, and might it not be 
that by laving aside such a sum it 
would—inferentially, at least—ac- 
knowledge an obligation which does 
not exist under*its contracts? This 
objecticn to the provision of the law 
naturally does not apply to those 
companies which, even on the de 
ferred dividend policies, have made 
in the past an annual distribution 
which, though not paid, has been hel? 
as a contingent contract liability. 


Dividend Fluctuations Harmful. 


Even with these reservations 2! 
ready referred to, it appears that it 
is the intent of the law that the divi- 
dends shall reflect in a general way 
each year the result of the operations 
of the preceding year. This I believe 
to be bad practice. The period under 
observation is too short. If a conser- 
vative manager is to provide agains? 
possible adverse experience in future 
years, he will in good years distrib 
ute only a small proportion of his 
surplus, holding the balance for the 
years which he knows will surely 
come when there will be no gain in 
surplus to divide. Every insurance 
man knows that if he wants to main- 
tain a contented body of policyhold- 
ers, uniformity in the rate of divi- 
dend is. essential. Extreme annual 
fluctuations would do more to alarm 
his clients than anything which could 
happen. If it is the intent of the law 
to have the distribution indicate each 
year to the policyholder the result 
of the preceding vear, what are we to 
do after a year like 1907? The law 
states that at the end of the year 


we must ascertain the surplus earn- 
ed and then proceed to divide it 
The legislators did not seem to re- 


gard jit as possible that any company 
should in any year fail to make a 
surplcs, or was it their intention to 
imply that if there was no surplus 
made in any year there should be no 
dividend paid in the next vear? To 
many companies this becomes a vital 
question now, as governing our ac 
tion next year. Were the period of 
analysis and. distribution made to re- 
cur every five vears, the average of 
those years would do away with these 
fluctuations. This is the British svs- 
tem. If we are to have annual dis- 
tributions there must be no limitation 
to the surplus and the greatest lati- 
tude given to the management in de- 
termining what it is wise to pay and 
what it is wise to hold as contingent 
reserve for future times of stress. 


Companies which have in the past 
successfully paid annual cash divi- 
dends have not been restricted by 
law on this subject of distribution. 
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VALUING TERM SECURITIES, 


By John Tatlock. 


assets of life insurance com- 
consist of tangible prop- 
be divided into two classes; 
includes such property as 
be realized upon, that is, 
into cash for payment of 
debts or to meet liabilities at matur- 
ity, by an actual sale and transfer 
of the property by positive action on 
the part cf the management of the 
company. This class includes real 
estate and such corporate stock as 
represent actual ownership in the cor- 
porations whose capital they repre- 
sent. So also are included a certain 
class of Government bonds which 
have no fixed date of maturity and 
which are really evidences of perm- 
anent debt. The second class includes 
such obligations as are evidences of 
borrowed money repayable at a stat- 
date, and comprises individual 
loans secured by bond and mortgage 
on real estate; loans on the pledge 
of negotiable securities or other evi 
dence of debt, known as collateral 
leans; loans to policyholders on the 
security of their policies, and loans 
to corporations generally secured by 
mortgage, though ofttimes by other 
cecllateral, and commonly known by 
the generic: title of bonds. 
A discussion of the proper methods 
arriving at the values of property 
comprised in the first as above 
indicated, does not the 
scope of this paper. 
In considering the component parts 
the second class of property 
assets, it may be remarked that as 
to loans on real] estat secured by 
bond and mert the current prac 
tice of consider such investments 
worth at times their face value 
rests upon the ground that such loans 
short period of years 
renewed for a definite 
allowed to remain 
subject to a pos 
rate 
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vhich it the purp this 
to develop Leans to policyhol 
on the security of their policies are 
really offsets against liability, and 
are not marketable in common] 
accepted sensé Lceans collatera! 
can. fcr obvious reasons, hardly find 
a place in this The sub- 
matter of there- 
Tore, restrict<d to of 
securities known as bonds, which 
denominated in the title hereof 
Fixed Term securities. 
he Current Practice. 

As well known, the current prac- 
ties adopted in the valuation of bonds 
is to allow values therefor which rep. 
resent the actual prices at which a 
bonds have changed hands on, or 
as near thereto may be, the date 
accounting, In the case of bonds 
which have a wide and active marke* 
the necessary infcrmation is supplied 
by the record of public transactions; 
securities which appear fre- 
in actual transactions infor- 
mation is sought from dealers con- 
cerned in such transactions, the re- 
sulting values being based thereby 
mere or less upen individual oninion 
and the possible market available to 
the individual dealer; and _ bonds 
which, on account of the extreme in 
frequency of transactions therein, 
constitute a third and_ distinctive 
class. are ofttimes credited at amounts 
aptly illustrate the force of a 
resurrected and adapted epi 
gram to the effect that “Value Is a 
state of mind.” 

In the case of American life insur- 
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ance companies this practice of 
adopting so-called market values at 
the date of accounting seems to have 
been practically coincident with the 
organization of the State Insurance 
Department of New York and Massa- 
chusetts, or, at least, it dates from 
the time when set forms of statement 
of financial conditions were adopted 
by those departments. The practice 
has become thoroughly engrafted in- 
to the procedure of the departments 
in general, and in one, at least, an 
amount of labor and expense is en- 
tailed in revising the values of ne- 
gotiable securities, as reported by the 
companies, which is relatively com- 
parable with that expended upon the 
computation of the liability on policy 
account, 


What is the reason for, and the 
basis of, this practice? In default of 
evidence to the contrary, it seems 


reasonable to assume that this religi- 
ous regard for, and attention to, so- 
called actual or current market value 
on December 31 rests solely upon 
the supposed analogy between the 
conditions of solvency and well-being 
cbtaining in the case of life compa 
nies and the conditions that make to 
the same end in the case of banks 
and similar institutions. That this 
analogy does not exist, and that any 
conclusicn based upon its assumed 
existence is illogical and fallacious 
will be argued further on in this dis- 
cussion, 

To sum up, it is submitted that 
theory of valuation of bonds at mar 
ket values is wholly at variance with 
the principles which underlie the pro. 
per cenduct of the business of life 
insurance and does not at any time 
represent the actual facts of a given 
financial condition, 

Purchase Price and Interest Should 
Govern. 

Criticism and the expression of dis 
approval of an existing order is rare 
ly justified unless followed by the 
enunciation of a remedy: Bearing in 
mind that securities are purchased by 
life companies for permanent invest- 
ment, the nature and occurrence of 
the liabilities for which they are an 
offset and the complicated questions 
which arise in connection with thy 
division of  surplus—reference' to 
wheh will again be made—it is sub 
mitted that the method of valuing 
bonds, by computing their present 
value on the basis of the effective, o1 
actual, rate of interest, if held to ma 
determined by the 


the 


turity, which is 

prices at which they were originally 
purchased, meets in a satisfactory 
inanner all the conditions of the 
problem. The method is not new nor 
original. . It rests upon fundamental 
principles of interest and annuities. 
and has been used for many years 
by some life companies and many 
other financia] institutions in fixing 
the bock values of bonds. It is easy 


of application by means of well-known 
and generally adopted tables. It con- 
tains no elements of mystery or pure 
assumption, and involves in its ap- 
plication no exere of independent 
judgment. In considering the claims 
for attention to this method, it is 
proper to note the nature of that in 
strument usually called a bond. It 
consists of an cbligation to pay a 
fixed sum at a stated future date, 
which fixed sum is called the face 
value of the bond, and of a series of 
oblivations to pay other fixed sums 
at the end of periodical intervals of 
time, usually less than one year, the 
dates of which occur before and on 
the fixed date at which the face value 
of the bond is due. If the rate of 
return to be realized on a bond cor 
responds in its proceeds to the 
amount of the obligations due at the 
end of each periodical interval, then 
the present value of the obligations 
comprised in the bond, computed at 
such rate of return, will, at any date 
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of valuation, be equal to the face val- 
ue of the bond. Similarly, if the 
rate of return calls for proceeds 
which exceed the amount of the per 
icdical obligations, then the present 
value of the total obligations will, at 
any time before the face value is 
due, be less than such face value; if 
the rate of return calls for proceeds 
which are less than the amount of 
present value of the total obligations 
the periodical obligations, then they 
will, at any time before the face value 
is due, be more than such face value. 
An Adjustment Necessary. 

Bonds are rarely purchased at par 
or face value. To make the amount 
of the purchase merge into the 
umount cf maturity demands an ad 
justment of accounts. So far as life 
companies are concerned, different 
methods prevail. Some, at date of 
purchase, charge off a premium or 
credit a discount. Others perform 
similar cperations at time of matur- 
ity, carrying the actual cost on theit 
books until that date; others distrib- 
ute the difference between the face 
value of the bond and the purchase 
price by dividing such difference into 
instalments in propertion to the num- 
ber of years to maturity, charging off 
or crediting an instalment each year. 
All of these methods are open to crit 
icism, because at any date of yalua- 
tion the results attained thereby do 
not show actual facts, especially those 
pertaining to the interest account. A 
few companies use the method which 
is here advocated, the only method 
which, for certain reasons, is believed 
to be wholly defensible and worthy of 
general adoption. These reasons are 
as follows: 

First: The use of this method re- 
sults that the amount of the invest- 
ments, as carried on the books of 
the company, is at maturity exactly 
equal to the amount then due, 

Second. This method secures the 
debits and credits to interest account, 
at each periodical adjustment of the 
book value, in accordance with the 
effective rate of interest, on the basis 
of which the investment was made. 

Third. The criginal book value is 
the actual cost and, at any date of 
valuation by this method, the book 
value represents the cost of such por- 
tions of the obligations as have not 
then matured. 

Fourth. This method avoids the 
necessity of making arbitrary charges 
or credits to profit and loss account. 


Commissioner Folk, 

In discussing the question of 
curity values, R. E. Folk, Insurance 
Commissioner for Tennessee stated 
that he did not understand that it 
Was the sense of the meeting of Com 
missioners held in this city Novem- 
ber 21 that 1906 values be used, but 
rather that these more nearly repre- 
sented the true values, 

Gilt-edged securities, he said, have 
depreciated in market value simply 
because of an increase in interest 
rates. Just what standard should be 
used for valuation purposes it is dif- 


se- 


ficult to say. The burden is upon 
company officers to make sworn 
tatements It is then the duty of 


Commissioners of various States to 
pass upon the values used. This 
would seem to suggest the desirability 
of uniformity upon the part of com- 
panies, alsouponthe part of commis: 
sioners. If there is a lack of uni- 
formity Mr. Folk made it clear that 
it will devolve upon the various State 
Insurance Departments to call in se- 
curity experts for the purpose of fix- 
ing a fair value. 

If.the States do not agree Mr. Folk 
said he could see no way open for 
handling the problem excepting the 
selection of a Committee of Commis- 
sioners shortly after January, first, 
which committee shall select experts 
on security valuations for guidance in 
their conclusions and recommenda- 
tions. Companies, he said, could an- 


THE EASTERN 


UNDERWRITER. 








December 12, 1907. 











ticipate such action by getting to- 
gether on a uniform method. In his 
opinion the best method would be 
that of striking a genera] average. 

Mr. Folk paid a decided compli- 
ment to real estate loans as a stand- 
ard of investment for life insurance 
funds. As a rule, such loans only 
represent 50 per cent of the value 
of the preperty and are well secured 
throughout all time. 

RELIANCE LIFE CHANGES. 
Earle Resigns as Genenal Manager and 
Siverd Leaves Secre- 
taryship. 

A. P. Earle has severed his connec- 
tion with the Reliance Life, to take 
effect on or about December 14. Mr. 
Earle will probably not make any new 
cecnnection until after the first of the 
year. He has been associated with 
the Reliance since organization, first 
as actuary and for the last’ three 
years as general manager and actuary, 
in addition to which duties since Jan- 
uary Ist last he has had charge of the 
agency department. By the close of 
this year the Reliance will have in 
force approximately $15,000,000 of in- 
surance, a very creditable showing 
when it is considered that the com- 
pany has never indulged in get-busi- 
ness-quick schemes, 

The Reliance Life during the first 
eleven months paid for $5,321,000 of 
new business, an increase of over 
$400,000 when compared with the same 
period of last year. For the entire 
year of 1906 the paid-for business 
amounted to $5,632,000. This year the 
Reliance will pass the six million mark 
by a comfortable margin. 

This makes a _ very satisfactory 
showing, especially when it is taken 
into consideration that the Reliance 
was compelled to retire from Texas, 
where was located one of its most 
productive agencies, and besides lost 
the Fidelity Funding Co., which also 
was good for a good volume of busi- 
ness. General Manager Earle certain- 
ly deserves credit for the showing the 
company has made this year. The 
surplus has been materially increased 
every month since April.—Insurance 
World. 

The Eastern Underwriter is also in- 
formed that Grant Siverd, secretary of 
the Reliance Life, and with the com- 
pany since organization, has ieft its 
service, 

As announced in our issue of last 
week, R. T. Furman, a prominent 
agency man of the New York Life, 
will become General Manager of the 
Reliance on December 16. 


Securing Field Men, 








George W. Mason, for many years 
superintendent of agencies of the 
American Temperance Life, and who 
recently connected with the Bankers’ 
Life of this city in a similar capac- 
ity; states that he has already se- 
cured a number of first class field 
men and reports that business is pick- 
ing up nicely. 


Fell Joins Perry Agency. 


Herbert N. Fell, formerly a metro- 
politan manager for the Mutual Life, 
has joined the New York city agency 
of the Prudential under the manage- 
ment of James Perry. 

The progressive Boston firm of Ka- 
ler, Carney & Liffler, has been given 
the agency of the Williamsburg City 
Fire, which for some years has been 
represented in the George O. Car- 
penter office. Besides the latest ac- 
cession to their agency Kaler, Carney 
& Leffler represent the Agricultural, 
National Union, Svea, Orient and the 
New Hampshire Fire Insurance com 
panies; also the United States Cas- 
ualty Company. 


CASUALTY AND 


SURETY HAPPENINGS 





ADVANTAGE TO SURETY. 


American Bonding Company Gains 
Point in Milledgeville Bank Suit. 


Decision in favor of the American 
Bonding Company was handed down 
by the United States Court at Macon, 
Ga., some days ago in the preliminary 
action brought by it against the Mer- 
chants and Farmers Bank of Mill- 
edgeville, for the recovery of $30,00u, 
the amount of the surety company’s 
bond on the late C, H. Trautman, 
cashier of the banking institution, 
which it was forced to pay. 

When the case is again tried, which 
it will be shortly, it will be square» 
upon the issue as to whether the bank 
is responsible fcr the $22,985 inter- 
ests and costs, arising out of an in- 
debtedness said to have been left by 
Trautman. 

“The bonding company charged 
that the hank sent Trautman after the 
treasurer's place on the board of trus- 
tees of the State sanitarium in order 
that the institution might get the use 
of the large fund coming to Milledge- 
ville for the use of the sanitarium, It 
was further charged that Trautman 
had become indebted to the bank, and 
prior to the discovery at the sani- 
tarium the funds of the State had 
been paid over to the bank so as to 
save it. When accounts were worked 
out, according to the bonding com- 
pany, it was found that the cashier 
had used the State fund left with 
him as treasurer at the State sanitar- 
ium to pay his debt to the bank, and 
thereby made the banking company 
responsible. Governor Terrell forced 
the bonding company to pay, and the 
suit now up is against the bank for 
recovery.” 





A BAD FAILURE. 


Creditors of Defunct California Bank 
Likely to Get But Little—War- 
rants Out for Officers. 


What will probably prove one of 
the worst failures recorded in bank- 
ing circles for many years, is that 
of the California Safe Deposit & 
Trust Company of San Francisco. So 
mismanaged have its affairs been 
that over $6,000,000 has disappeared. 
Creditors are not likely to recover 
more than 25 cents on the dollar. 
Warrants have been issued for the 
arrest of the supposedly responsible 
officials, and the matter will be vig- 
orously prosecuted, 

Under the new California law banks 
handling State deposits are compelled 
to put up negotiable collateral. This 
to a very large extent has displaced 
surety bonds, so that the latter class 
of companies have no direct interest 
in the collapse ef the San Francisco 
institution. 





Out of Empire State Surety Co. 





The Jenkenis family of Brooklyn, 
once prominent in the affairs of the 
Empire State Surety Company, are no 
longer identified with the corporation. 
The Empire State is in no way involv- 
ed in the troubles of the Jenkenis’s, 
which now occupy a prominent place 
in the daily press. 





American Surety Pays Up. 

Last Saturday morning demand was 
made pn the American Surety Com- 
pany of New York, by the State 
Treasurer of Pennsylvania, for $30, 
064.81, representing the amount of 
public money on deposit with the 
Fort Pitt National Bank of Pittsburg 
at the time of its suspension, and 
for which the surety company under 


its depository bond of $50,000 was 
liable. By noon of the same day 
check for the amount was sent off. 
The transaction emphasized, as dil 
Similar payments recently made by 
the National, the Empire State and 
other surety companies, the desir 
ability of this form of indemnity. 





HEAVY DAMAGE PAYMENTS. % 


What It Costs the Brooklyn Rapid 
Transit Company to Settle Acci- 
dent Claims. 

Before the Public Service Commis- 
sicn a few days ago Col. T. S, Will- 
iams, vice-president of the Brooklyn 
Rapid Transit Company, testified that 
it cost the corporation over a mifl- 
lion dollars a year to settle the dam- 
age suits brought against it. While 
Col. Williams admitted that the sum 
thus expended might be materially 
reduced if a higher grade of men were 
employed to handle the trolley cars, 
he insisted that many accidents are 
the result of negligence on the part 
of the injured person, and that these 
prove the most difficult of settle- 

ment, 





Surety Company the Loser. 





While in transit from the Bank of 
Richmond., Va., to a North Carolina 
correspondent, $3,000 was abstracted 
from a registered package some days 
ago, and despite the fact that some 
of the cleverest detectives in the 
government service, have been hard 
at work upon the case, no likely clew 
for its recovery has yet been dis 
covered, 





Asks $75,000 for Broken Back. 

While employed as a foreman in 
building a foundation for the United 
States Realty Building, 115 Broadway, 
New York, Patrick Simpson was 
struck by a derrick bucket, which 
brcke his back. He spent months 
strapped to a specially built bed, an. 
when the fracture healed it was 
found that he had lost the use of 
both legs. He wants $75,000 dam- 
ages, and is suing the Foundation 
Company to recover that sum. 





Covered by Empire State Surety. 

Bonds covering the present year’s 
tobacco crop will be issued by the 
Empire State Surety Company of 
New York to the officers, inspectors, 
warehousemen and buyers of the Ken- 
tucky, Tennessee and Virginia Tobac- 
co Planters’ Association. 


General Agent for Eastern Mass. 





In succesesion to G. R. Griffin & 
Company, recently resigned, the Unit- 
ed Surety Company, of Baltimore, 
has appointed Winslow Warren, Jr., 
of Boston, its general agent for East- 
ern Massachusetts. Mr, Warren is 
experienced in the busines and is 
highly recommended. 





Attorney for Massachusetts Bonding & 
Insurance Co. 





James F. Cavanagh, widely known 
in life insurance circles, and a lawyer 
whose specialty is surety and liability 
cases, has been appointed attorney at 
the head office of the Massachusetts 
Bonding and Insurance Company, of 
Boston. 





Not feeling justified in puttine un 
a special deposit of $50.000 in Okla 
homa, the United States Fidelity and 
Guaranty Company of Baltimore, wi}! 
withdraw from the State. 
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GENERAL LIABILITY. 





Present an Opportune Time for Push- 
ing Sale of Policies Covering 
Miscellaneous Accidents. 





This, says the Maryland Casualty 
Company’s “Budget” in its latest is- 
sue, is the season to push the sale of 
General Liability policies. Much coal 
is being delivered now, which means 
that the usual proportion of careless 
coal cart drivers are forgetting to re- 
place coalhole covers when they have 
finished their work. So, the usual 
number of people are hurrying past 
uncovered coalholes, and there are 
the usual number of injuries resulting 
from falls into coalholes, which means 
more work for the attorneys interest- 
ed in damage suits. 

It is freezing time, too. For the 
next few months rainspouts and gut- 
ters will discharge water upon side- 
walks at the exact temperature to 
freeze into a glassy film before it can 
run off. Then comes the usual win- 
ter comedy, painful to the principal 
actor, costly to the owner of the prem- 
ises which serve as the impromptu 
stage for highland flings and other 
outlandish antics, terminating abrupt- 
ly with the dramatic downfall of the 
unwilling performer; exit the per- 
former to the clanging of ambulance 
bells; later, exit some hundreds or 
thousands of dollars from the coffers 
of him who owns the property. 

Then, folks like to fall down stairs 
in winter. You get up while the world 
is gray, or even black, and a hastily 
cooked breakfast puts you in the ex- 
act mood for running down. stairs. 
Perhaps you run because you have 
overslept, or it may be that you are 
desirous of getting away from the 
leaden breakfast within you, but, of 
course, you fall down the stairs, pre- 
ferably down the long flights, and 
then you sue the fellow who owns the 
apartment house. Same way coming 
home in the evening. Dark, of course, 
and one or more lights always miss- 
ing at the ugliest turns on the stairs. 
This allows a certain choice of amuse- 
ments. Fall down in the morning and 
break both legs. Fall up in the even- 
ing and flatten your nose, or split 
your skull. Then send your little 
boy around for your lawyer friend, 
who writes polite letters to the own- 
er of the house, and quite possibly 
squeezes some shining ones from him. 

General Liability Insurance pro- 
tects the owner of houses from all 
such suits. The queer claims con- 
stantly made against property own- 
ers for personal injuries alleged to 
have been received while on the de- 
fendant’s premises are numberless 
and unthinkable, and the only safe- 
guard against extortion is a General 
Liability policy on each house. This 
assures the owner of absolute protec- 
tion from such claims, whether real 
or fraudulent, and may be purchased 
for as little as four dollars annually 
on private houses, with a proportion- 
ate increase for apartments. 


BOND LIMITATION. 





Attorney General’s Office on Record 
as Favoring Ten Per Cent. Re- 
striction for Surety Companies. 





Anent the recent ruling of Attorney 
General Bonapart on the ten per 
cent, surety bond limitation previous- 
ly ordered by a majority of the great 
Government departments, the letter 
of Acting Attorney-General C. H. 
Robb, written on May 23rd, 1904, is 
of decided interest. After discussing 
the then newly concluded examina- 
tion of an aggressively conducted 
company. Mr. Robb addressing one 
of his subordinates said: “In view 
of these facts I advise for the pres- 
ent you decline to accept the com- 
pany as surety in any one risk in- 
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volving the United States, where 
such risk is more than 10 per cent. 
of the capital stock of the company.” 
Thus it would appear that Mr. Robb 
unlike Mr. Bonapart, felt it strictly 
within the province of the Attorney- 
General to fix the limit at which the 
office would accept indemnity from 
any particular surety company, This 
ruling would seem to accord with 
common sense, and we believe that if 
tested in the courts, it would easi- 
ly be upheld. 


PROFIT BY THE SCARE. 





Burglary Insurance Writing Compan- 
ies Report Increase in Business 
as Result of Financial Flurry. 





Application of the truth of the pro- 
verb, “It’s an ill wind that blows no- 
body good,” is to be found in the in- 


creased business done by the bank 
burglary insurance writing compan- 
ies as a direct consequence of the 


recent scare in the financial world 
The sudden and severe drains upon 
some of the New York city banks 
and trust companies, impelled bank- 
ing institutions everywhere to 
strengthen their reserves. In some 
instances the percentage was run up 
as high as forty, so anxious were 
the bankers to safeguard their re- 
spective institutions against “runs.” 
This heavy accumulation of funds in 
turn ealled for additional safeguards, 
for professional cracksmen had been 
keenly alive to the situation, and re- 
alized that money was _ stored up 
as never before. To guard against 
burglaries less the banks have taken 
cut increased insurance, and in secur- 
ing it were not so insis*cnt about low 
rates as they are apt to be under 
nerma! conditicns. 





TO MANAGE UNION ACCIDENT. 





Well Known Casualty Underwriter to 
Guide Affairs of New Institution. 





Sidney N. Moon, the well known 
casualty underwriter of this city, has 
been selected as vice-president and 
general manager of the Union Acci- 
dent & Casualty Co. of Philadelphia 
now in process of formation. The 
company js to have a capital of $300, 
000 and surplus of $200,000. James 
A. Flaherty of Philadelphia is one of 
the leading promoters. 

Mr. Moon left for Philadelphia on 
Monday for the purpose of doing pre- 
liminary work in the way of getting 
up policy forms, and various litera 
ture. It is proposed to transact per- 
sonal accident, plate glass, burglary 
and general liability insurance. 

The promoters expect the company 
to be ready for business early in 1908 
and the policy will be to transact a 
conservative business, maintaining 
recognized adequate rates. 





Mr. Moon has been prominently 
identified with the casualty business 
for many years and is well thought 
of by the fraternity. 

Fight Over Fees. 
The assistance of police in order 


to quell threatened factional fights 
Was necessary at the recent annual 
meeting of the Holland Mutual Burial 
Fund Association of Paterson, N. J. 
For several months members of the 
association have been at loggerheads 


over the fees paid to officers who | 


claim a percentage of the dues and 


also draw a percentage on the funds | 


in bank. 


President Koopman had read his | 


report and someone moved to lay it 


| 


on the table . This raised such a pro- | 
test from Koopman’s supporters that | 


Sergt. Draper and the reserves were 
called to quiet the 600 members as- 
sembled The association, it is said, 
has about $100,000 in its treasury. 
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WANTED 


GEO. M. MOULTON, 





Managers and General Agents for 


Liberal Commissions and Non-forfeitable 
Renewal Commissions 


W. B. MUSSELMAN, 
WESTERN LIFE IDEMNITY COMPANY 


Masonic Temple, Chicago 


Pennsylvania 


Snperintendent 
of Agencies 


President 











Sigeues 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 


‘The Metropolitan 
Surety Company 


HOME OFFICB: 
38 PARK ROW, 
NEW YORK CITY. 





M. Joseph McCloskey, President. 


Andrew T. Sullivan, First Vice-Presi- 
dent. 

Clinton D. Burdick, Second Vice-Presi- 
dent. 

Walter C. McClure, Secretary. 

G. BE. Hart, M J. Mulrennan, 
Secretaries. 


Asst. 





GREAT EASTERN 


CASUALTY AND INDEMNITY Co. 


ACCIDENT AND 
HEALTH 
INSURANCE 





290-294 Broadway, New York 
Capital - : ° $200,000.00 W rites Best Policies 
Assets ; : $418.791.17 Commercial 
Annual Premiume 
Surplus to Policyholders : $306,652.37 Industrial 


Monthly Payments 





Claims Paid Over Half a Million Dollars 





Liberal Contracts for men of 





force and Character who can 








LOUIS H.FIBEL - - President write business 
The Empire State OR A DEFINITE PROMISE TO 
PAY, well defined, no experi- 
Surety Company | ment and taking no chances that 
technical legal definition of, what 
; onstitutes an accident will be used 
Pe Creer $500,000.00. to defeat claims, buy your insurance 
PE kee +e sme'en 393,906.78. in and sell the policies of 
surety and Fidelity Bonds, Liability, “The Central” of Pittsburg, Pa. 
Burglary, Plate Glass, Boiler, Per- ‘ : , "Ihe 
son; » he Witches Its management will tell you, in YES 
<— Accident and Health Insur- or NO answers, what it covers and 
oH ; “ . hat it does not cover 
ban eg hes ore — ee poe " hepa Wanted. 
een aes Bt Vice-F residen F articulars address 
Willard P. Reide, 2nd Vice-President A se Hem 


Daniel Stewart, 


New York Office, 34 Pine St. 
Brooklyn Office, 192 Montague St. 


Secretary 


THE CENTRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, PA. 








ERNST THALMANN, 





THERE FRANKFORT 


INSURANCE OO, 


OF FRANKFORT-ON-THE-MAIN, 
SSTABLISHED is6s. 


nited States Department, 100 William Street, New York, N.Y 
TRUSTEES: 
RICHARD DELAFIELD. Pres. of National Park Bank 
of Ladenburg, Thalmann & Co. 
STUYV@SANT Fish, Director Illinois Centra! Railroad 
C. H. FRANKLIN, U.S. Mgr. and Aitorney. JNO. M. SMITH, Sec. U.S. Branch 
—*_ and Public Liability, Elevator Insurance, 
Teams, Burglary, Individual Accident and Health, and Industrial Accident 
Depeieed, with Insurance Departments in the U.S 
for Protection of Policy holders, 


Agents Wanted for Unoccupied Territory. 


GERMANY. 


Workmen’s Collective, 


$600,000.00 






















Burglary, 


es Surety Company 


Furnishes All Classes of 


% ¢ Fidelity and Surety Bonds 


And Issues 


Personal AcGGi- 


dent, Health and Plate 


Glass Insurance. 


WRITH FOR PARTICULARS. 


HENRY G. PENNIMAN, President, 


United Surety Bldg. 


ROBERT A. DOBBIN, Jr., Secretary, 
Baltimore, Md. 





THE EASTERN 








UNDERWRITER. 





December 12, 1907. 





Bonds, Burglary, 


eral Liability, 


FRANK E. LAW, 
2nd Assistant Secretary. 





SEWARD, President. 


THE FIDELITY AND CASUALTY COMPANY 


97 to 103 CEDAR ST.,NEW YORK CITY. 
Assets 


CHOHHTCHHHETHH HC ES CoHeseraseesedsbecooeecsbes 


Losses paid to June 30, 190 
This Company Grants Insurances as Follows: 
Bonds of Suretyship for Persons in Positions of Trust, Fidelity 
Plate Glass, Steam Boiler, Flywheel, Employ- 
ers, Public, Teams, Workmen’s Collective, Elevator and Gen- 
Persona] Accident, 


neys’ List. 
OFFICERS: 
GEORGE F. 
ROBPRT J. HILLAS, 
Vice-Presilent, Secretary and Treas. 


$7,865,185.55 
2,622,129.12 
25,407,810.21 


ed 


Health and Bonded Attor- 


HENRY CROSSLEY, 
Assistant Secretary. 
GEORGE W. ALLEN, 

3rd Assistant Secretary. 








_ 








THE 
FIRST MUTUAL 





Chartered in America 


NEW ENGLAND MUTUAL 


Life Insurance Go. 
BOSTON, MASS. 








‘ 
Operates on a full 31-2 per cent. Re- 


serve under Massachusetts Law, 
and offers the very best possible 
security, with a_ safe, 
equitable contract. 





FINANCIAL STATEMENT. 


Assets, Jan. 1, 1907 
Liabilities 38,824,520.39 
Surplus 4,002,398.41 


Benj. F. Stevens, Pres. 
Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. 

J. A. Barbey, Asst. Sec’y. 


Wm. F. Davis, Asst. Sec’y. 





$42,826,918.80 | 


Royal Exchange Assurance: 


OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 
United States Branch. 
92 WILLIAM STREET, NEW YORK. 


U C. CROSBY, General Manager. 


R. D. HARVEY, Assistant General Manager | 





Che Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. 8. HATHAWAY, Secretary 


ORGANIZED 1857 


e 
Growth of Company 
Dec. 31st Insurance in Force 
a a $ 22,517,043 
Be 6 co tH 4.6 0's 127,629,903 
ere ee ee 819,252,279 


Business of 1906 largest in history of Com- 
pany. Purely Mutual and transacts business 
only in healthful portions of United States. 





The Management of The Northwestern 
Mutual Life Insurance Co. was en- 
dorstd by the New York Legislature 


when it passed laws in 1906 which virtually 
made y the i policy of The 
Northwestern, 


And By The Public 


because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 50 years of existence. 
It is capable of easy demonstration thatThe 
Northwestern is the best Company to insure in. 
See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further infarmation or an Agency, address 
H. F. NORRIS, 


Superintendent of Agenc:es. 



































ILLINOIS LIFE 


INSURANCE 


COMPANY 


CHICAGO - : 
JAMES W. STEVENS, President 


a 


Offers exceptional inducements to reliable and energetic 


men who are experienced in, 


or who would like to en- 


ter, the business of life insurance. 








ieetittiemaattiniaaneel 





J. G. Walker, President. 


T. Wm. Pemberton, lst Vice-Pres. 


W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company Ff Viréinis 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company, 


The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 


Assets 





OVER— $3,000,000.00 
OVER—$55,000,000.09 


Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 





A Good Man Wants a Position With | Pittsburgh Life and 


a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
One whose general agents ere all 


in the field will be profitable. 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance of America 
THE ROOKERY, CHICAGO, ILLINOIS 





Trust Company, 


“indorsed at Home” 
Insurance in Force in Peansylvania Uver 
$10,000,000 

W. C. BALDWIN, Pres. 
Solicitors’ Contracts Direct 
with the Company 
No General Agents 


Assets Exceed Total Liabilities by Nore 
than $800,000 


PITTSBURGH LIFE B’LD’G, Pittsburgh, Pa 


| 
J 











. THE 
on ® 
Mutual Life 
Insurance Company 
of New York 


Under a New Management, 

With the standard policies and the 
safe-guards established by the law of 
New York—the most exacting ever 
enacted, 

With the company’s vast resources 
—greater by many millions than 
those of any other company in the 
world—now closely invested in the 
most profitable securities consistent 
with safety, ‘ 

With an economy of management 
equalled by few and excelled by none, 
maintains its place in the front rank 
held by it for sixty-four years as, 

The best dividend-paying company, 

The best company for policyholders, 

The best company for agents, 


Apply for ag€éncy to 
GEORGE T. DEXTER, 2nd Vice-Pres., 


The Mutual Life 


Insurance Company 
of New York 


34 NASSAU STREET 
NEW YORK, N.Y 





$106.000,.000 


Paid in Fire Losses 
in the United States alone during 


57 YEARS. 














BY THE 


LIVERPOOL 
AND T ONDON 


AND GLOBE 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
$4,623,651. 


CONFLAGRATION PROOF. 
New York Office, 45 William St. 

















